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Handymen go for ideas like these! 
Easy-to-make! Effective! Other ideas 
. include: insulated milk boxes, folding 
screens, pin-up boards, etc. 
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V-E Day Brings a Double-Edged 
Task to the Retail Industry 


V-E Day is here. Long months and years of 
sacrifice, determination and bloodshed have 
brought us victory over our European enemies. 
V-E Day brings a sense of accomplishment; a grim 
task has been nobly done. But it is no time for 
riotous celebration. Rather we must dedicate our- 
selves anew to the task which lies ahead. Japan is 
still fighting. We have another war to win—a war 
which will tragically and inevitably exact a toll in 
American lives. 

We will win that war. The same factors that 
built our irresistible power in Europe will crush all 
opposition in the Pacific. What are those factors? 
It's a good time to analyze them—to evaluate our 
own strength. 

One factor, of course, is the indubitable su- 
premacy of our fighting men. Our soldiers, sailors, 
marines rank with the world’s best. On land, sea, 
and in the air they have proven themselves. 

America’s industrial might is the other important 
factor in the formula which brought us victory in 
Europe, which will ultimately bring us victory over 
Japan. From our factories has come a steady flow 
of planes, ships, tanks and guns—by and large 
the best, the most rapidly produced, armaments in 
the world. 

It is a portentous and significant fact that this 
vast productive capacity which has armed not only 
us but our allies will soon be converted to manu- 
facturing peacetime products. It imposes on us a 
task of distribution greater than ever before known. 

The beginnings of reconversion are at hand, and 
though the process may be slow and controlled it 
will steadily move to a climax. War production 
must be maintained until the Japs surrender. Cut- 
backs must be gradual to avoid sudden disloca- 
tions and large scale unemployment. First relief 
will come to key industries making machine tools, 
transportation equipment, etc. Then durable con- 
sumer goods will begin to appear. Lumber may be 
scarce for a long time to come, but eventually will 
be plentiful. 

Slowly at first, but with ever increasing tempo, 
the products of peace will pour from our factories. 
If we are to keep 60,000,000 people gainfully em- 
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ployed we must harness our entire industrial plant 
and produce goods faster than ever before in his- 
tory. Those goods must be distributed—or pro- 
duction itself will bog down. 

It might seem that this tremendous outpouring 
of manufactured products will be absorbed readily 
by the sponge of consumer demand, which has 
been wrung dry by the past three years of mer- 
chandise shortages. That is true. A huge backlog 
of demand exists along with a mighty reservoir 
of purchasing power. For months, perhaps years, 
the public will clamor for any worthwhile mer- 
chandise that is available. 

There will come a time, however, when the first 
flush of demand will subside. Then real selling 
will be needed to keep the wheels of industry 
turning. For without distribution—without sales— 
production must stop. 

As retailers we face two jobs. One of them is a 
merchandising job, the other a legislative job. It’s 
a double-edged task, and we must succeed in it 
within the next few years. To succeed we must 
prepare now. 

First we must toughen up our selling muscles. 
They're soft and flabby. We must start using them 
soon or they'll atrophy. We haven't had much 
merchandise these past few years—with demand 
greater than supply, it has been a sellers’ market.. 
Now we are entering an era of increasing competi- 
tion and must realize once again that a retailer's 
primary function is to sell merchandise. We must 
modernize our stores and train our personnel. We 
must display and advertise — give the customer 
better service than he has been getting these past 
few years. 

Our other job is of a legislative nature. All of 
us, individually and cooperatively, must strive to 
end control of our businesses by government bu- 
reaus. As fast as it is expedient, private enterprise 
must be unshackled. Only in that way can full 
employment, full production, full distribution be 
maintained. Red tape must disappear. Controls 
and limitations must be removed. Taxes must be 
made equitable and conducive to the risk of 
capital. 

Let's not think of this coming postwar period as 
a sudden boom to be followed by eventual de- 
pression. By concerted action we can achieve a 
lasting prosperity. 
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REASON WHY--:- 


Seemingly most manufacturers of 
quality materials are supplying all 
or part of their production for the 
war effort—thus making it difficult to 
offer prompt shipments to the trade. 


We thank our Selling Associates for 
their patience and loyalty. And we 
hope the time is not too far distant 
when Peace-time conditions will 
again prevail. The Upson Company, 
Lockport, New York. 


W. H. Upson, Jr. 


Upson Quality Products Are Easily Identified 
By The Famous Blue-Center 
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4uthor of this article is Melvin H. Baker, 
president of National Gypsum Co. 


LMOST EVERY NEWSPAPER 
you pick up these days carries a 
story by some building authority 

telling of the tremendous number of 
new homes that will be erected after 
the war. These articles are invariably 
supported by detailed surveys with 
the number of new homes predicted 
varying from a half million to a mil- 
lion and a quarter for each of the 
first ten postwar years. 

Undoubtedly these claims will be 
fulfilled but it is going to take time 
before new building can hit its full 
stride for this reason: Many items 
needed for the completion of new 
homes are still on the critical list 
and may continue as critical mate- 
rials long after building restrictions 
are lifted. When manufacturers are 
finally permitted to make those items, 
it will still be months before they 
begin to come through in sufficient 
volume to keep pace with an exten- 
sive new building program. 

On the other hand, home modern- 
izing and repairs can get started just 
as soon as government gives building 
the green light. Many of the mate- 
rials used for this work are available 
right now including gypsum lath and 
plaster, wallboard, sheathing, insula- 
tion, washable wall paint, acoustical 
materials, ete. 

The next question is, where is the 
money coming from? It’s true that 
millions of families have accumulated 
“nest-eggs” during the war but much 
of this money is tied up in war bonds. 
As a rule, folks won’t want to part 
with their bonds until they have ma- 
tured. That leads me to the meat of 
this article—Title-I Loans. 

Several weeks ago I addressed a 
group of bank executives from in and 
around New York City on the subject 
of Title-I Loans. Actually I was 
amazed at the interest exhibited by 
those bankers for even after the finish 
of my talk they popped questions at 
me for at least another half hour. 
The gist of their remarks was this: 
“Most certainly we want to put out 
our money on Title-I Loans. How can 
we encourage more of this business? 
In other words what’s the next step?” 

Several bankers told me that they 
have set up special departments to 
handle loans of this type and expect 
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For Title 1 Loans 


a lot of this business. Other bankers 
stated that they have arranged spe- 
cial displays showing building mate- 
rials and post-war products such as 
new type sinks with built-in dish- 
washer, furnaces, etc. In cases where 
they are unable to obtain actual 
products, large pictures are used. 

I told those bank executives that 
they should contact every lumber and 





4-color display card 19 inches by 29 

inches which are distributed along with 

advertising material, samples and book- 
lets to interested customers. 


building material dealer in town as 
well as job contractors and work out 
a simplified arrangement for negotiat- 
ing these loans. 

However, dealers and contractors 
shouldn’t merely mark time until 
they are contacted by the banks. To 
get organized right now is of vital 
importance for every second counts. 
Dealers and builders should see their 
banks immediately and determine the 
procedure that will facilitate the 
handling of these loans. This arrange- 
ment must be made just as easy as 
possible for the individual seeking 


AMERICAN LUMBERMAN, May 12, 1945 








the loan for evidently that has been 
one of the biggest drawbacks in the 
past. 

One banker told me of a plan that 
he expects to put into effect which, I 
believe, has splendid possibilities. 
He is going to print some small forms 
bearing the name and address of his 
bank to be used by dealers and con- 
tractors in originating requests for 
loans for their customers. The con- 
tractor or dealer will merely fill in 
the name of the customer and briefly 
describe the work to be done and the 
approximate price. The form is then 
signed by the dealer o2 contractor 
and given to the customer to present 
to the bank. 

Of course there is nothing legal or 
official about the form and it merely 
helps to start the wheels turning. The 
bank can take it up from there and 
handle to a conclusion. Incidentally, 
the bank can tell from the signature 
on the form what dealer (or contrac- 
tor) referred the business to them 
and they will reciprocate by keeping 
that dealer’s interest at heart in their 
discussions. 

FHA reports that over 37 million 
homes are in need of repairs and indi- 
cates that this will be one of the larg- 
est postwar undertakings for the al- 
lied building industries. Figures that 
I have show that almost five million 
Title-I Loans have been negotiated to 
date. A sizeable number, yet. only a 
fraction of the number that can be 
handled if this type of loan is really 
“merchandised.” 

When restrictions are lifted and 
modernizing work begins to pile in, 
no one will want to take the time then 
to begin studying about Title-I Loans. 
Now is the time to get organized. My 
suggestion to those dealers and con- 
tractors who are not too familiar 
with this type of loan is to write im- 
mediately to FHA in Washington for 
copy of their latest book “Property 
Improvement Loan Under Title-I.” 

In my opinion, Title-I is a splendid, 
far-reaching instrument that can step- 
up the remodeling and repair business 
in much the same way that install- 
ment buying (in normal times) bene- 
fited sales of automobiles and electric 
refrigerators. 
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Dealers Express Opinions 


On Non-Military Lend-Lease Lumber 


Reader survey reveals lack of confidence by dealers in ability 
of lend-lease officials to protect this nation’s interests in 


lumber and building materials. 


ENTIMENT among retail lumber 
dealers in the United States is 
against shipping non-military 

lend-lease lumber overseas in such 
quantities that it will retard an or- 
derly, non-regulated resumption of 
private home building and other con- 
struction in the United States. A sur- 
vey of American Lumberman readers 
conducted last week also reveals that 
most dealers are not satisfied to leave 
the lend-lease lumber situation solely 
in the hands of lend-lease officials and 
still feel confident that everything 
will come out all right. Details on 
questions and the answers received 
appear elsewhere on this page. 

Without exception every dealer who 
participated in the survey believes 
that the industry should make an in- 
tensive effort to obtain definite facts 
about the non-military lend-lease lum- 
ber program. 

One of the notable conclusions that 
can be drawn from this survey is that 
the lumber retailers do not have a 
great deal of confidence in the ability 
of lend-lease officials to protect this 
nation’s interests as far as lumber 
and building materials are concerned. 
This is undoubtedly due largely to 
the many conflicting reports which 
have been permitted to circulate 
freely throughout the industry for the 
last month or so without sufficient 
clarification from Washington. One 
industry leader from Colorado said: 
“The War Production Board says 
statements regarding shipments for 
rehabilitation purposes have been 
greatly exaggerated. That’s probably 
true, but that’s not the main point. 
Let’s not waste much time arguing 
about it. Whatever the quantity, large 
or small, it’s water under the bridge. 
The main question is how much more 
will be allocated for this purpose.” 


No Accurate Figures Available 

A number of dealers agreed with 
WPB Lumber Division announce- 
ments that the total lend-lease lumber 
footage has been greatly exaggerated, 
but urge somebody, somewhere to 
come forth with a tabulation 
that can be_agreed upon as com- 
plete and accurate. Other dealers sug- 
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READER SURVEY RESULTS 
On Non-Military Lend-Lease Lumber 


The questions asked in American Lumberman’s reader survey, to- 
gether with the results, are as follows: 


Yes No 
l. Do you believe we should ship this lumber x] 
abroad if such a program retards home building and 
other construction in the .U. S.? .....ccccccccscecce 95.83% 
Yes No 
2. Are you satisfied to leave matters in the hands [] x 
of lend-lease officials, confident that everything will | 
CUE GE GEE TRIE 6506 60 obo he cb ccc t0s ceeeeeeees 87.50% 
Yes No 


3. Do you believe our industry should make an 
intensive effort to obtain definite facts about the 


lend-lease lumber program............00eeeeeeeees 100% 

















x} O 








gested that Europe should turn now 
to Russia, Norway and Sweden for a 
large amount of its lumber, thus re- 
lieving the U. S. of responsibility as 
the major source of supply. 

A Texas dealer writes: “This is a 
very serious matter, and the lumber 
industry should bestir itself imme- 
diately. . . This is so vital that every- 
one should come right out in the open 
and speak his mind. . . A few days 
ago we received from one of our man- 
ufacturers a letter in response to our 
appeal for lumber for granaries to 
house an anticipated wheat crop. All 
they could tell us was that the lum- 
ber situation is more critical than at 
any time in the past, and that the 
CPA is having a terrible time getting 
lumber for military uses, and at the 
end of a page and a half of excuses 
as to why they cannot do anything 
for us, they say they are sorry_—but 
they are so regulated that their hands 
are tied. We realize what they are 
up against and do not feel critical 
towards them, but we want to coop- 
erate with dealers all over the coun- 
try to stop this indiscriminate giving 
away of lumber.” 

The last sentence above typifies the 
thinking of most of the dealers. They 
do not generally feel manufacturers 
have much choice in the matter when 
it comes to supply. They do criticize 





manufacturers in some instances for 
shipping assortments that defy a staff 
of clerks and lawyers to classify and 
place retail prices on. But even then 
criticism is leveled at war agency 
regulations for forcing a manufac- 
turer into a position where he has to 
ship such stuff to give his retailers 
a little stock. 


Must Keep Military Supplied 

Too much emphasis cannot be 
placed on the following fact — No 
where in all the flood of talk and 
correspondence regarding this whole 
lend-lease lumber program is there 
even a hint that dealers begrudge the 
shipment of lumber for military pur- 
poses. They want fighting men on 
the Allied war fronts to have every 
stick of lumber they need—when they 
need it. Dealers would be perfectly 
satisfied to go on making every sac- 
rifice here at home to get all the lum- 
ber needed to the war fronts on time. 
It is the very strong undercurrent of 
constantly recurring reports of Amer- 
ican lumber being used—or scheduled 
for use—in large quantities for non- 
military uses overseas that causes re- 
tailers to speak up and voice their 
alarm. Nor do shipments of lumber 
to relieve real civilian suffering per- 
turb the dealers. They do fear, how- 
ever, that the entire program may 
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be overdone because of a lack of co- 
ordination. 

Stimulating many dealers to ques- 
tion the advisability of proceeding un- 
der a cloak of uncertainty is the 
ominous situation developing in hous- 
ing for returning war veterans and 
their families. In connection with this, 
a prominent midwest dealer writes: 
“The matter of retaining for use in 
the United States all lumber and 
building material reasonably possible 
and the matter of making it available 
just as soon as possible are of ex- 
treme importance. Even now the cases 
of veterans discharged on account of 
combat injuries, coming home and be- 
ing unable to find living quarters in 
which to re-establish their families, 
are numerous all over the country. 
This of course is only a slight indi- 
cation of what it will be -like when 
the boys really begin to come home. 

“The building program must be un- 
hampered by the restrictions that 
would certainly be present with any 
government supervised and directed 
program. The need is great enough 
and urgent enough that the sponta- 
neous, unhindered effort of all kinds 
of contracting and building organiza- 
tions, from the smallest to the larg- 
est, is imperative. There is also an 
urgent need for farm building for 
both production and storage.” 

In addition to dealer suggestions 
that we ship sawmills to the Russians 
and Sceanuinavians to permit them to 
cut their own standing timber rather 
than send Europe our finished lum- 
ber, one California dealer offered this 
suggestion: “If the world planners 
and benevolent screwballs in Wash- 
ington are insisting on housing ma- 
terials for shipment from this coun- 
try, then let’s provide the housing 
from excess in war housing projects, 
which have accumulated in many 
parts of the United States. The ship- 
ment of this stuff to Europe, if the 
same can be done without charge to 
the American taxpayer, would be of 
real value to America in removing 
unsightly and soon-to-be undesirable 
portions of many of our industrial 
cities, and would take away an un- 
pleasant competitive influence from 
the building construction industry.” 

A letter expressing the total lack 
of confidence many dealers have in 
the ability of lend-lease officials to 
handle the situation comes from an: 
Indiana dealer. He says: “When our 
armed forces are supplied with ma- 
terial they need in the line of lum- 
ber, I am 100 percent in favor of 
stopping shipments of lumber abroad 
on lend-lease or otherwise, until such 
time as our home building has an op- 
portunity to get what is needed and 
then if we have a surplus (in the 
judgment of the industry, not in the 
opinion of some incompetent individ- 
ual or board in Washington) let the 
lumber industry be the judge and 
dictate its own policies as to use of 
that surplus. I am in no degree sat- 
isfied to leave it in the hands of lend- 
lease officials. . . Tell the industry 
what the needs are and the industry 
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will make a ‘touchdown’. ‘fhe industry 
should by all means make a desperate 
effort to obtain all the ‘facts about 
non-military lend-lease lumber.” 
Generally, all segments of the lum- 
ber and building material industry 
are willing to assist wartorn nations 
to provide accommodations for the 
care of all those who might be left 
without any type of shelter, just as 
they are willing to ship food overseas 
to keep human beings from starving. 
But in shipping these building mate- 
rials overseas to provide emergency 
housing, the feeling persists that we 
must avoid creating an emergency of 
our own here at home that may penal- 
ize all business and especially the 





building material industry in the fu- 
ture. 

The whole situation indicates there 
is still an urgent need for complete 
explanation of the non-military lend- 
lease building materials program. As 
it is the industry here at home is 
floundering about in a sea of uncer- 
tainty, unable to proceed with definite 
plans for the future. Added to this 
is worry over the fact that when gov- 
ernment officials finally realize the 
urgency of the problem within the 
U. S. they will turn around and ac- 
cuse the private building industry of 
failing to fulfill adequately its re- 
sponsibilities. 


Rehousing England 


Britain’s rehousing problem has 
created so much discussion and 
controversy in the U. S. building 
material industry that AMERICAN 
LUMBERMAN is pleased to present 
the following statement, issued by 
the British Information Services: 


The world’s greatest re-housing 
project is now under way in Great 
Britain. The task is stupendous— 
202,000 houses in the United King- 
dom have been entirely destroyed 
since the war began, 255,000 more 
rendered uninhabitable, and a further 
4,073,000 damaged less seriously up 
to Sept. 30, 1944, before the V-2 
rockets began. The total figure — 
more than 4,530,000 — is over one- 
fourth of the (approximate) 13% 


million British houses standing in 
1939. 

During the war, of course, there 
has been an almost complete ban on 
the erection of new houses in Brit- 
ain, and facilities for repair and 
maintenance work to existing houses 
have been severely curtailed. No more 
than $40 per year can now be spent 
on repairs to an individual house ex- 
cept by special permit. 

With thousands of Britons left 
homeless, and millions more living in 
damaged houses, the British Govern- 
ment has started work on plans to 
meet the emergency. The first job to 
be tackled was the repair of damaged 
dwellings to the stage where they are 
tolerable to live in. Next, prototypes 

(Continued on Page 74) 


A German V-1 flying bomb struck this London suburb shortly before the above photo 
was taken. Civil defense rescue workers are busy alternately digging and listening for 
victims trapped underneath piles of wreckage of their homes. 
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Pay Well For Dakota Retailer 
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Thorough appraisal of trade area, plus determination 
to adjust business to get most out of opportunities 
present resulted in outstanding success for this firm. 


Postwar 


Careful market appraisal, plus log- 
ical planning to get the most out of 
that market, combined with dogged 
determination to carry out decisions 
in the face of adversity, have paid 
well for the Crane-Johnson Co., build- 
ing material dealers of Fargo, N. D. 
The 62-year-old firm was founded in 
Cooperstown, N. D., in 1883 by May- 
nard Crane and is the oldest retail 
lumber firm still operating in the 
state. Mr. Crane, president of the com- 
pany, is still active at 89 years of 
age. He was president of the North- 
western Lumbermens Association in 
1899. 

When Ward Briggs, present vice 
president and general manager, joined 
the firm back in 1930, Crane-John- 
son was operating 16 yards in North 
Dakota. The firm had over-bought on 
stocks that were not moving and had 
thousands of dollars in accounts re- 
ceivable, many of them uncollectable. 
While working to keep some money 
coming in from the accounts receiv- 
able, Mr. Briggs concentrated on mov- 
ing out over-accumulated stocks and 
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plans for 


further 


ceased buying slow-moving items. 
After getting this part of his pro- 
gram under way, Mr. Briggs began 
a detailed study of the potentials of 
his firm’s market. Planning expan- 
sion in depression years was strictly 
against the general rules, but Mr. 
Briggs came up with a decision to 
open two more lumber yards—both 
of them in West Fargo, far removed 
from the downtown business section 
of the city of 40,060 population. 
Because Fargo caters primarily to 


‘the great farm. market surrounding 


the city, prime need was to cultivate 
that type of business so as to get 
the most out of it. 

West of Fargo the Armour Com- 
pany operates a large livestock buy- 
ing and packing plant, and not far 
from the Armour yards, the Union 
Stockyards also buy large quanties 
of livestock. Here, observed Mr. 
Briggs, hundreds of farmers and 
truckers concentrated every day. They 
had money which they received for 
their livestock, they usually had some 
spare time, and they had the convey- 


expansion 
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ready. 


ances to haul merchandise back to 
the farms. A logical place to build 
lumber yards, he concluded. 

After numerous conferences with 
Armour Company officials to secure 
a site, and against the advice of his 
lumbermen friends and bankers, Mr. 
Briggs opened the first yard in West 
Fargo under the name of West Fargo 
Lumber & Supply Co. in 1932—at the 
bottoin of the depression. It was a 
success from the first day’s opera- 
tion. 

Lumber and supply store idea was 
carried out in construction of the 
buildings with large display windows 
and a sizeable store floor space in- 
side, which has since proved too small. 
The buildings set back a short dis- 
tance from the main traveled street 
into the packing plant, but gasoline 
pumps were installed near the street. 
Next a small restaurant was estab- 
lished adjoining the lumber store, 
because truckers and farmers in their 
working clothes dislike entering larg- 
er downtown cafes for their meals. 
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The gasoline pumps and the restaur- 
ant together constitute a strong at- 
traction, because farmers can not only 
fill their gas tanks and service their 
trucks, but can get a lunch while the 
work is being done. The firm also 
adopted a policy of always keeping 
a few building materials and other 
items standing around in front of the 


store and yard buildings. 
‘ 


More Varied Lines Stocked 


What really gets the farmers to 
come back again and again to this 
lumber yard, however, is the wide 
variety of small, yet essential every- 
day items needed by farmers that are 
displayed attractively in every avail- 
able spot in the store. Everything 
from a pair of pliers to barn stan- 
chions, from fly spray to horse collars 
and harness, chicken feeders and wa- 
terers, gloves, cream cans and pails, 
not to mention the complete lines of 
paint, builders hardware, bolts and 
all kinds of tools, beckon the custo- 
mer’s attention. 

Because the Armour Company and 
Union Stockyards are several miles 
apart and traffic to each plant travels 
different routes, Mr. Briggs next de- 
cided to open another lumber yard 
and store, near the Union Stockyards, 
a second time against considerable 
counter-pressure on the part of his 
associates and friends. Again it 
proved to be overwhelmingly success- 
ful. The same plan, except for the 
elimination of the gasoline pumps in 
front, was carried out in construction 
of the second store. 

Regardless of how large a check a 
farmer may get for his livestock, Mr. 
Briggs says their stores will cash it, 
and hundreds of farmers use this 
free service regularly. It is very diffi- 
cult for a farmer to walk through 
either of the West Fargo Crane-John- 
son Company stores without seeing 
several small items he needs and mak- 
ing at least one purchase. This store 
tratiic has created a steady flow of 
regular lumber yard business that 
amazes dealers in that section of the 
nation. A survey of sales tickets on a 
typical day reveals customers from 
as far as 200 miles and Mr. Briggs 
‘eports they have processed farm lum- 
ber applications from North and 
South Dakota, Montana and Minne- 
sota. 


Keeps Bins and Shelves Full 


It takes more than a wise selection 
of location, however, to keep business 
coming to any lumber yard. The 
Crane-Johnson Co. and its able staff 
of managers keep store shelves and 
lumber bins filled with merchandise 
at all times. It is not easy at present 
to keep the lumber bins filled but a 
tour through the Crane-Johnson Co. 
yards reveals no empty bins. They 


WEST Ma G60 : eo 





Front of the West Fargo Lumber and Supply Co. store of the Crane-Johnson Co. 
Note the gasoline pumps and small restaurant,-together with displays ‘of building 
materials in front of the building. These devices were used to stop the heavy farm 
traffic flowing past this location.:* Since the building was constructed in 1932 the firm 
has discovered the display windows and sales floor are too small and have plans 
ready to enlarge them as soon as conditions permit. Lumber sheds and storage 

facilities are located to the rear and at left of the buildings shown. ' ; 


may not be filled with lumber, but 
there are always building materials 
neatly displayed there. Keeping up 
good stocks, including everything a 
man would be interested in buying 
for a farm or home, plus keeping it 
well displayed has given the firm the 
reputation that: “You can get it at 
the West Fargo Lumber & Supply 
Co.” Postwar plans call for enlarge- 
ment of display rooms in both West 
Fargo yards, plus expansion of lines 
to be stocked. 

Because very few women ever have 
business at the stockyards, Mr. Briggs 
says they carry no merchandise that 
appeals to women in these yards. 
That is taken care of in the downtown 
Fargo yard. 


Profit in Prefabbed Items 


With such heavy farm traffic con- 
centrating at these two West Fargo 
yards, the firm did not fail to go the 
limit on prefabrication and merchan- 
dising of small farm _ structures. 
Thousands were built and sold. At 
the present time the scarcity of lum- 
ber and labor forces some delay in 
deliveries, but before the war sample 
structures were placed on display at 
strategic locations surrounding the 
yard. Farmers make their selections 
now from photographs in the com- 
pany offices or from structures they 
have seen in use on neighboring 
farms. 

Since the war started, the firm has 
entered the livestock truck body fabri- 
cation business and farmers through- 
out that region ean either get their 


, truck racks repaired or completely re- 
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Ward D. Briggs 
Vice President and Treasurer 
Crane-Johnson Co. 


newed by Crane-Johnson Co. A com- 
plete woodworking plant, plus a re- 
saw outfit facilitates all fabrication 
work. 

Regardless of what a customer may 
want in the line of small farm struc- 
tures or equipment that can be made 
of lumber, the firm is equipped with 
the. personnel to help him plan special, 
custom-built items and the structures 
can be completed promptly under 
average conditions. With the severe 
shortage of manpower, both on farms 
and in the carpenter trade, farmers 
are pleased when they can place an 
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The distance to destination and the type of building determines whether it is to be hauled 
to the customer fully assembled or knocked down and assembled on the site. 





These two 


photos show Crane-Johnson structures loaded both ways. 


order for a prefabbed item and then 
see it delivered to their farms and 
set up ready for use a few days later. 
Before the war this factor was of 
prime importance in making lumber 
yard prefabrication of such structures 
an overwhelming success for dealers. 

Mr. Briggs is firmly convinced that 
every dealer should make an effort 
to equip himself to do this type of 
business in the postwar years to keep 
the building material business flowing 
through retail yards. More and more 
lumber used in building will be pre- 
cut and at least partially assembled 
into units in the yards before delivery 
to the building site. Barn and house 
rafters and such can be notched at 
the yard instead of on the building 
site which may be on a farm 10 or 15 
miles in the country. In addition to 
the large woodworking plant in 
Fargo, Crane-Johnson Co. also oper- 
ate another prefabricating shop in 
Cooperstown. Between these two 
good plants they service their other 
points on prefabricated items. 


Use Installment Selling 


In promoting the sale of prefabbed 
buildings, the Crane-Johnson Com- 
pany soon discovered many farmers 
who would not complete a deal be- 
cause they did not have or did not 
want to pay out the sale price of a 
completed structure in one lump sum. 
The logical answer to this problem 
was installment selling, and the firm 
has worked the plan wherever pos- 
sible. Instead of talking total price, 
the buyer is quoted the down pay- 
ment and the monthly payment. Mr. 
Briggs says many businessmen do 
not feel installment selling is neces- 
sary now, but Crane-Johnson Co. finds 
it a very good method of operation. 
They are, of course, planning to use 


Left—These photos illustrate the wide va- 
riety of prefabricated small farm structures 
turned out by the Crane-Johnson Co. Since 
the war started their woodworking shop 
proved to be a boon in doing business. 
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installment selling even more in years 
to come. 

Crane-Johnson now operate ten lum- 
ber yards in key points of eastern 
North ‘Dakota and Minnesota. These 
yards are supervised by Andy Hvid- 
ston, secretary, who ably assists Mr. 
Briggs in management of the firm. 
One of the reasons for the success of 
this company’s operations is the fine 
teamwork and cooperation evident on 
the part of all employees. 


Educates Yard Managers 


Two or three times a year Mr. 
Briggs calls all his yard managers in- 
to Fargo where they discuss their 
problems, are given new ideas in man- 
agement and merchandising, along 
with a detailed tour through the pre- 
fabbing plant. This tour through the 
woodworking shop several times a 
year keeps the managers well posted 
on the way structures are cut and 
put together so they will know all 
the answers in detail when talking 
to customers. 

The Crane-Johnson Co. has adopted 
a forward-looking policy regarding 
treatment of yard managers. Each 
man is paid a good, substantial salary 
permitting him to keep his logical 
place as one of the key men in his 
community. In addition to the salary 
arrangement, each manager runs his 
yard under a merit system bonus 
plan. This plan takes into considera- 
tion not only the variations in dollar 
volume but places equal emphasis on 
efficient management under whatever 
local competitive or business condi- 
tiong that may exist. 


Inaugurates Pension Plan 


All employees of the company over 
30 and under 65 years of age are in- 
cluded in a new pension plan which 
has just been inaugurated and made 
retroactive to original employment 
dates. The plan provides sufficient in- 
come so that an employee at age 65 
can retire and maintain a good stand- 
ard of living without financial wor- 





ries. Mr. Briggs feels his policies on 
salaries, bonuses and pensions will 
serve as inducements to energetic, am- 
bitious young men and war veterans 
looking for stable employment and an 
opportunity to prove their worth to 
private business enterprise. 

In planning for the future, Crane- 
Johnson Co. three years ago pur- 
chased a new lumber yard and build- 
ing material store site in Fargo lo- 
cated on a main paved, heavily-trav- 
eled highway. A_ two-story brick 
building ‘material store 60x100 feet 
will be constructed on the corner as 
soon as possible. Large display win- 
dows facing both streets are a definite 
part of the plan. Adjacent to the new 
store site, Crane-Johnson’s present 
Fargo lumber yard sheds and ware- 
houses will stock the merchandise to 
be sold in the new store. The second 
floor will be used for general office 
space and contractor conference 
rooms. 


New Corner Store Planned 


The.new. store will be completely 

departmentalized - with experts in 
each line heading the various depart- 
ments. Present plans call for mer- 
chandising such lines as refrigerators, 
ranges, heating plants, plumbing fix- 
tures and supplies in addition to paint, 
hardware and the other building 
material lines. 
_ Mr. Briggs predicts that success- 
ful building material dealers in the 
future will do more and more “pack- 
age” selling—sales of completed jobs 
including plans, material and labor 
priced as a unit. This greatly simpli- 
fies the deal for the customer and 
provides an opportunity for the dealer 
to figure a profit in labor as well as 
materials. 

One of Mr. Briggs’ favorite mottoes 
in conducting his business is: “Ob- 
serve and study every potential op- 
portunity; be ready and-act when op- 
portunities develop.” 
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J. W. Flaig, President and originator o} 
the New Madison Incubators, Inc. 


J. A. Flaig, Vice President of the New 
Madison Incubators, Inc. 








Y dat 
With the Human Mind 


This is the story of a lumber retailer who had an 
idea for electric incubators he believed would be 
an asset to chicken farmers, and of how this idea 
grew until he found himself selling his product 
to such farmers in all sections of the world. 


building materials in one county 

to selling electric incubators the 
world over is a big step, but one com- 
pany took this step and now has the 
world as a market. 

In 1888 J. A. Flaig started a 
small lumber yard in New Madison, 
Ohio. In those days he did his own 
book work, selling, collecting, buying 
and delivering. His expenses were 
not large and what profits he made 
were his to build and enlarge the fine 
progressive lumber company that now 
bears his name. 

How did this lumber company start 
the manufacture of electric incuba- 
tors that are now found in Hawaii, 


Fi RETAILING LUMBER and 


the Philippine Islands, Mexico, South 
America, Alaska, Canada, Spain and 
State conservation game farms 
throughout the United States? 

In 1928 J. W. Flaig, son and 
junior member of the firm, suddenly 
found himself in the hospital recuper- 
ating from an appendectomy. Another 
patient was Dr. B. H. Clem, veteri- 
narian. Day after day the two talked 
and from these conversations sprang 
an idea. As soon as they were dis- 
missed from the hospital they pro- 
ceeded to build and develop a new 
electric incubator. Days and months 
passed until they had everything per- 
fected for their first try. 

“When I heard that first baby chick 


In this 150 foot factory the electric incubators that are sent around the world are 


manufactured by mass production. 
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peep, it sounded like a million dol- 
lars,” said Mr. Flaig. The original 
incubator that successfully hatched 
their first chicks is remarkably like 
those that have since been sent around 
the world. 

The New Madison Incubator Co. 
grew steadily year after year. At 
conventions and poultry shows the 
hatcherymen were curious about this 
new product, the company was able 
to answer all their queries, and the 
incubators sold faster and faster. 

In 1935 at the Chicago International 
Baby Chick Assn. convention, the com- 
pany astounded the world with its 
announcement of the Humidaire with 
the Human Mind. Electric automatic 
egg turning. Competitors gasped in 
amazement, 

For ten years the electric automatic 
turner has been a great boon to the 


hatchery and breeding farm indus-- 


try. It has provided egg turning with- 
out any manpower wasted; one man 
able to do the work of two. The 
hatcheryman can go about his other 
duties knowing the Humidaire equip- 
ment will take care of itself. 

Mr. Flaig states that 98 percent 
of their orders are for equipment 
with the automatic turner. 

A new factory building was erected 
in December, 1943. Orders and more 
orders were pouring in from all parts 
of the United States and foreign coun- 
tries. Forty-five men were punching 
the time clock in the peak of the 
season. Farmers worked for them dur- 
ing the winter months, providing em- 
ployment for men whose work slacks 
off during that season of the year. 

This new factory, 150 feet long and 
40 feet wide, has production lines on 
both sides of the building. Under one 
roof is the electrical department, the 
woodworking and cabinet department, 








The main office of the J. A. Flaig Lumber Co., New Madison, Ohio, that began in. 
1888 and is now known around the world. 


and the egg tray department. Each 
worker has his own combination wood- 
working machines. Over each bench 
are new fluorescent lights, steam elec- 
tric powered heating units heat the 
large building, and all the luxuries 
of large factories are incorporated in 
this new structure. 

At present they are installing new 
metal working machinery in another 
factory addition that will permit them 
to make all their metal tanks, pans, 
tray sides, etc. A new paint and var- 
nish room is heated automatically to 
any temperature the painters or var- 
nishers desire, and is so constructed 
as to be dust proof. It is completely 
isolated from the woodworking de- 


partments, enabling the new equip- 
ment to move to the many customers 
with piano-like finish. 

Under the management of Miss 
Donna Reck, sales manager and of- 
fice manager, the voluminous mail 
and mailings are speedily expedited. 

In May, 1944, Mr. Flaig purchased 
the interests and patent rights of Dr. 
Clem and is now president and gen- 
eral manager of the New Madison In- 
cubators, Inc. 

Though the firm has broadened its 
interests, it has not turned its back 
on the lumber yard, and still does a 
good business in retailing lumber and 
building materials. 


Two views of the interior of the incubator plant showing the men working at their 
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individual benches with all the facilities and luxuries found in larger factories. 
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Above—Three silos are grouped, two showing in this picture. 


the other two. These are the first plywood silos ever built. 


The third is behind 


Left above—The laminated rib constructed barn with the milling shed in foreground. 
Silos can be seen at the rear. 


Left below—Interior of the cow barn showing laminated roof and arrangement of 
stalls, lighting and track for manure carriers. 


SE OF PLYWOOD in the construc- 
tion of three silos, first ever built 
of this material and laminated 

ribs in a cow barn, a form of building 
the farmer can do himself at a con- 
siderable saving in labor, puts the 
Maurice Jackson Dairy farm at Issa- 
quah, Wash., in the forefront of pro- 
gressive dairies. Mr. Jackson and 
associates erected the buildings on 
a 200-acre farm and have a 60-head 
dairy herd, but eventually plan for 
200 cows. 
30,000 lbs. of milk. Cows are handled 
by the milking parlor plan going to 
milking machine stalls four at a time. 

The laminated rib cowbarn is 
536x134 feet with concrete block side- 
walls and a Gothic roof supported by 


Monthly production is. - 


70 curved rafters. The ribs are made 
by laminating three - quarter - inch 
Douglas fir strips. Mr. Jackson points 
out that the barn can be erected by 
the farmer as no expert joisting is 
required. Added cost of ribs is said 
to be offset by saving in labor. Four 
men using a movable center .staging 
set up curved roof rafters for the 
barn in 12 hours. Shingles are slate 
surfaced. 

The three silos hold all the feed 
ration and no overhead -storage is 
needed. Construction priorities were 
obtained through the “United States 
Department of Agriculture. The three 
silos are walled together with shore 
connecting sections arranged to form 
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a large central feed room into which 
the contents of all the silos can be 
discharged. Three-ply exterior grade 
fir plywood % inch thick was applied 
with nails and bolts to the inside of 
prefabricated circular ribs of lami- 
nated wood 44 feet in inside circum- 
ference and 2x2 inches in cross sec- 
tion. Vertical posts are 314x4 inches. 
Heavy doorposts 6x8 inches give a 
strong frame. Circular ribs are 
spaced 12 inches apart for the first 
eight feet of height and then 16 
inches up to within four feet of the 
plate. 

Mr. Jackson is a graduate in animal 
husbandry, Idaho State College. He 
is a Seattle insurance man. and also 
is president of the Seattle Symphony. 
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new home construction finally 

open, it is likely that a torrent 
of remodeling and modernization 
projects will usher in the boom. 

During the early postwar years, 
it is estimated, well over a billion 
dollars will be spent annually on ren- 
ovations to many of the 30,000,000 
American homes, most of which were 
built after World War I. 

A great deal of this work can be 
done at the present time, however, 
thus easing the pressure on the build- 
ing industry when the construction 
tide rolls in. One example of what 
can be done today, under wartime 
restrictions, is the home of Mr. and 
Mrs. Ray Monnier of Detroit. Their 
modernization project also is typical 
of the type of jobs to come. 

Like many houses of its vintage, 
the 35-year-old Monnier home is a 
sturdy, well-built structure; but, un- 
til its recent renovation, was “dated” 
by inadequate window areas which 
made rooms dark and gloomy. Even 
the kitchen and dining rooms, with 
western exposures, lacked enough 
daylight. 

These limitations were brought into 
sharp focus for the Monniers when 
they decided to move from their 
modern home in a suburb back into 
the city homestead in which Mr. Mon- 
nier had lived as a boy. His father, a 
building contractor, had built it for 
his own family. / 
To put their city house on a com- 
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Wx THE FLOOD GATES on 


parable footing with their suburban 
dwelling, the Monniers contracted for 
minor alterations which provided dra- 
matic effects. Most of the changes 
were accomplished with one non-criti- 
cal building material—glass. 

To attack the problem of dinginess 


Take one house, not too new, 
but sturdy ‘and well built 
as shown on the left. Add 
a dash of ingenuity supple- 
mented with ‘glass blocks, 
and you have a house pleas- 
ing to the eye and even 
more pleasing to live in. 
The home of Mr. and Mrs. 
Ray Monnier in Detroit is 
typical of the countless Amer- 
ican dwellings which can be 
modernized even before the 
re ae s+ owes 


Remodel For Better Living 


on the first floor, a large picture 
window was installed in the rear din- 
ing room wall, thus adding a view as 
well as maximum afternoon sunshine. 
The adjoining kitchen was given a 
different treatment; two small side 
windows facing a neighbor’s house 


Glass block panels on each side of the fireplace bring cheerful daylight into the 
living room. Completely eliminated are the needs for curtains and shades because 
the panels are translucent but not transparent. 


él 
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Beneath the Surtace... 


Even when you look close, there’s 
much more than meets the eye. 

Your reputation is staked on 
the materials you sell for every 
roof. Up there... with your prom- 
ises and guarantees... rests the 
customer’s confidence in you. 

Keep those guarantees secure... 
by selling Flintkote shingles. For 
beneath their surfaces there’s a 
creat deal more... 

Unseen, but very much present 
are physical advantages that give 


























a great deal more! 


home owners an extra bonus of 
service. And also unseen, are other 
intangible elements that cut costs, 
safeguard the investment of the 
purchaser, and the reputation of 
the builder...as well as your own! 

They are Flintkote’s matchless 
skill and special knowledge of as- 
phalt and asbestos products... 
decades of research and craftsman- 
ship in the manufacture of build- 
ing materials...the constant sam- 
ple testing that tells in advance 
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how Flintkote products will per- 
form in service...and an un- 
changing adherence to the ideal 
of quality. 

Such ingredients bear no price 
tag, appear on no specification 
sheet. 

That is what we mean when we 
say that beneath the surface thete’s 
a great deal more. 






BUILDING 






THE FLINTKOTE COMPANY . 30 Rockefeller Plaza, New York 20,N.Y. S#LJLRESGR USS 
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Dust and drafts are excluded from the 
stairway by this glass block installation 
at the landing. 


across the driveway, were ripped out 
and replaced with a panel of Insulux 
glass block. 

This installation floods the kitchen 
with good northern daylight—at no 
sacrifice of ventilation which is pro- 
vided by a rear window. Privacy, too, 
is maintained since glass block is 
translucent without being transpar- 
ent. 

With modern plumbing and kitchen 
equipment, Mrs. Monnier’s work room 
was neatly brought up-to-date. 

In the living room, which faces east 
and the front street, glass block again 
banished gloom. By replacing two 
windows, flanking the fireplace, with 
the light-diffusing panels, the cou- 
ple has achieved bright, cheerful light 
which was never before possible be- 
cause the windows always required 
heavy curtains for privacy. 

On the traditionally drafty stair- 
way of a house of that age, the con- 
tractor made another typical installa- 
tion of glass block—by replacing a 
window at the landing. This installa- 
tion provides plenty of light while 
excluding dust and dirt. Another need 
for curtains and shades was thus 
eliminated. 

To complete the job, one of the in- 
stallations was made in the bathroom 
and in a downstairs lavatory. It con- 
sists of a simple glass block panel 
which admits plenty of nature’s il- 
lumination while guarding privacy 
and assuring freedom from Detroit’s 
dust. 

In adding up the cost of their ven- 
ture in bringing an old but comfort- 
able home up-to-date, the Monniers 
have found that eventually the proj- 
ect will practically pay for itself. For 
along with the savings in fuel and 
electricity, credited to glass block’s 
insulating and _light-transmitting 
qualities, they can count on perma- 
nent trouble-free service which cuts 
the home’s over-all maintenance costs. 

And in the bargain, they have a 
1910 home that’s quite modern, 
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Coordinated Advertising 


/ HENEVER I HEAR lumber- 
building supply dealers dis- 
satisfied with certain as- 

pects of their advertising, I strongly 
suspect they fail to co-ordinate them. 

“Let me give you a typical example 

of how we go about our promotions,” 
helpfully continued this lumber-build- 
ing materials dealer. “Recently our 
wallpaper department had a window 
display. We draped the background 
with one design in a semi-modernistic 
style. The other wallpaper number 
was more conservative—a floral de- 
sign. This way we hit at varied dec- 
orating tastes among the local house- 
wives. The floral pattern we ran off 
partly from the roll on to the floor, 
to compose those crushes which add 
an artistic effect to a display. The 
part of the roll which had not been 
unrolled was pushed over to the rear 
center. By these methods we gave 
foreground prominence to the details 
of the colorful design inch by inch, 
for the crushes were big enough to 
disclose most of the details of the de- 
sign to the homelover. 


Editorial Tie-up Secured 


“Our local newspaper is liberal in 
its editorial coverage of all kinds of 
home and household subjects. The 
editor will not use ordinary puffs and 
mere write-ups. He wisely insists on 
the type of article which will hold 
the reader’s interest and at the same 
time give her practical information. 
It dawned on me that we might have 
a story in the paper tying up with 
our wallpaper display. The subject 
on which I wrote was how different 
colors affect the occupants of homes. 

“‘Certain colors have power to 
make a room seem larger or smaller; 
to make us feel irritable or restful; to 
make a room seem cool or warm. 

“So in selecting a material and 
a color for a room, it is wise to take 
into consideration the psychological 
as well as the physical characteristics 
of the room, as well as its exposure 
and purpose, 

“*Yellow, the color of sunshine, 
is a warm tone, expressive of light 
and gladness. Darkened city rooms, 
especially, should have yellow ‘intro- 
duced into their color schemes. In 
yellow we here include cream, buff, 
ivory, corn, lemon, golden rod, and 
all these closer variations of the pri- 
mary hue. 

“*Red is an aggressive color, dan- 
gerous when used in large quantities. 
It has the power to create unrest and 
disturbance in our minds. Under test, 
it can make a room seem as much as 
thirty degrees hotter; so the effect is 
uncomfortable, but small spots of it 


produce delightful effects of colorful 
warmth. 

“‘Green combines yellow and blue 
—but it is more; it is nature’s choice 
color; used lavishly there in _back- 
ground and foreground. The grass, the 
trees, the foliage and the shrubs are 
of this chosen binary. Therefore, its 
use is recommended because it induces 
rest and ease for jagged nerves; it 
brings the spacious coolness of the 
outdoors into warm houses; it com- 
forts tired eyes. 

“Violet is the color of dignity, or 
royalty, of pomp. Combining blue 
and red, it produces a mixture of 
emotions—perhaps awe and depres- 
sion, the quiet of mysticism. 

“‘Put all this into practice. Plan 
your complete color scheme for the 
room you have been visualizing. Se- 
lect a wallpaper containing the prin- 
cipal color you have in mind. One 
local store has, right now, a window 
display which may help you in your 
choice, Plan, too, the prominent color 
for floor coverings, painted or up- 
holstered furniture and all the acces- 
sories.’ 

“The result was we had lots of the 
local housewives new wallpaper con- 
scious. Since the name and address 
of the store with the wallpaper win- 
dow display was not given in the 
story, the fact aroused local curiosity. 
Some of the women made their win- 
dow shopping tours with more care. 

“By the time the story came out 
in the paper, we put up a banner on 
the window which could be easily 
seen from the opposite side of the 
street. It read: ‘Yes, This is THE 
Store with the Wallpaper Window 
Display.’ 

“Our wallpaper and paint depart- 
ment salesperson got quite enthusi- 
astic at this juncture, and offered 
some constructive criticism, which 
was appreciated. ‘Boss, you have 
started something with that story; 
how are you going to finish it? Peo- 
ple will expect plenty of choice of 
colors in your wallpaper window dis- 
play,’ insisted my right-hand man. 
Both of us worked late that evening 
on a new display. Next morning win- 
dow shoppers saw a series of units, 
each devoted to a dominating color 
in wallpaper selections, all the units 
being co-ordinated under a central 
sign, shaped and vari-colored like an 
artist’s palette, which read: ‘What is 
to be the Dominant Color in Your 
Re-Decorated Room? We Have the 
RIGHT Wallpaper For It.’ The re- 
sults proved that oftentimes two 
heads are better than one in the co- 
ordination of a promotion,” coneluded 
this lumber-building supply dealer. 
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...more than ever...it’s time to put 


DE WALT sows in TT CLC 





Yes— it's time to get a real “one-two” punch in your selling methods. 


Punch number one — is a versatile, all-purpose DeWalt. It’s the perfect 
lumber dealer's saw—it will make over your yard! With DeWalt, you can 
re-work the wartime lumber you buy into products you can sell. With 
DeWalt, you'll be all set for cutting tomorrow’s lumber! 














Punch number two — is the DeWalt Idea Book — which gives practical 
ideas on how to put action and showmanship into the lumber business. 
Thousands of dealers have already profited from this book. You can, too. 


Send coupon below for your copy of the DeWalt 
IDEA BOOK — NOW! 








DeWALT PRODUCTS CORPORATION 
155 Fountain Avenue, Lancaster, Penna. 


Please send me a free copy of the DeWalt IDEA BOOK. 
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Blueprint working drawings and specifica- 
tions for house plans can be obtained from 
American Lumberman at $5.00 per set. 
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During the war years, millions of housewives have formed some pretty 
definite ideas about their kitchens-to-come. They’ll want them truly modern 
—certainly. BUT they’ll want cabinet arrangements to fit their own in- 
dividual tastes and needs—color schemes to meet their conceptions of 
beauty and that may be changed as desired. 


And that’s exactly where you, Mr. Dealer, can profit by selling Curtis 
wood kitchen units. With Curtis stock cabinets you can provide the most de- 
sirable arrangement for any size or shape of kitchen. You can offer these 
units ready for painting to suit the owner’s taste. You can sell Curtis quality 
at prices which meet the demands of budget-minded home builders. 


Curtis stock cabinets provide maximum con- ots ae : ‘ = 
te phon prsasns space for any size or We'd like to tell you more about Curtis kitchen units—and~-about the 


shape of kitchen. post-war profit opportunities for you in this line of Curtis Stock Architec- 


. ‘s tural Woodwork. Plan now to get your share of the almost limitless kitchen 


Wall and base units are designed to fit cabinet business that will “break” quickly after the war. Write us! 
easily and quickly together in various com- 


binations to fit different needs. 
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Curtis cabinets are scientifically designed The Curtis line includes a unit for every 


for greater efficiency in use. Expert in purpose—sizes for every need. You have 
workmanship, they are recommended by the widest possible scope in planning the 
“Good Housekeeping”’ Institute. right £itchen for any home. 
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wen i li I 
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the Insv : Gentlemen: 

1 Please saad intecmneaion and literature on Curtis Stock Kitchen Units—and Curtis Stock Archi- 
1 tectural Woodwork. 

Keep Up To Date on Post-War Kitchens!— Many 

years of research and experience have made NOM ooo. oe o iin ci cae 0k 00.0.0 650 Unnte s C00 ee obese ee eaehtEu rhe snes sou Jes@Us Se peubn teen oe eee sees 

Curtis an authority on kitchens. Mass production | PT ER ME LAL DION a ge we Me FI RR 

methods have placed these beautiful kitchen 1 E}SSccccccccccccscccce ss esee sees es es ese e ese eeesssesseessesesesesesesees 

units within the reach of all. Keep up to date on \ CIs cried. nivisws ave sheaves a0ndscGdenbiaeeeiihs see e epweas meee SAD 5s Schicyesd ti omnes 

Curtis kitchen cabinets and woodwork—mail a Bree atte th 


the coupon for complete information. 
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Relax Lumber Order When 
Removing Building Controls 


If some of the present controls on 
construction are removed, the lumber 
control order, L-335, should be relaxed 
simultaneously, the Lumber Retail 
Distribution Industry Advisory Com- 
mittee recommended at its recent 
meeting. 

Committee members said that any 
relaxation of construction controls 
before it is certain that lumber will 
be available would place heavy con- 
sumer pressure on retail distributors. 

J. Philip Boyd, director of the Lum- 
ber and Lumber Products division, 
stressed the urgency of increasing 
lumber production, and committee 
members said that the general public 
cannot understand why lumber will 
not be more freely available for civil- 
ian use after V-E Day, and that there 
is much confusion about the amount 
of lumber being sent overseas for re- 
habilitation. 


Directive Defines Limits for 
Non-Basic Wage Adjustments 


The issuance of a directive further 
defining stabilizing limits under which 
non-basic wage adjustments might be 
approved or directed by the National 
War Labor Board has been announced 
by William H. Davis, director of eco- 
nomic stabilization. 

The directive provides for WLB 
approval of specified types of non- 
basic wage adjustments or changes in 
working conditions that affect earn- 
ings. Approval is required “if there 
is reason to believe that such ad- 
justments will cause an increase in 
price ceilings or production costs.” 


More Action Taken In West to 
Provide Military Lumber 


Sawmills located in Oregon and 
Washington west of the crest of the 
Cascade Mountain range must man- 
ufacture at least 40 percent of their 
monthly production of Douglas fir, 
White fir and west coast hemlock in 
one-inch boards, and at least 25 per- 
cent of their monthly production of 
these species in two-inch dimension, 
F. H. Brundage, western log and lum- 
ber administrator, WPB, has advised. 

This action is designed to provide 
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more of this lumber for urgent mili- 
tary needs. 

The direction provides that excep- 
tions to the two percentages may be 
authorized by WPB as follows: 

1. Boards may be substituted for 
dimension and vice versa if a sawmill 
cannot manufacture lumber in the 
above proportions because of the type 
of logs it gets, its manufacturing 
facilities or equipment, or manpower 
available. Application for authoriza- 
tion to change should be made by 
letter to the Western Administrator, 
Order L-335, WPB, 1405 S. W. Alder 
St., Portland 5, Ore. 

2. If compliance with this direction 
will result in a sawmill operating at 
financial loss, it may be authorized 
to manufacture less than 65 percent. 
A letter requesting this should be 
sent to the Western Administrator of 
L-335, and should state the percen- 
tage of these items the sawmill is 
capable of producing without loss. 


Standard Special Items Given 


-Dollar-and-Cent Additions 


Southern lumber mills are being 
provided again with dollar-and-cent 
additions that they make in sales 
of specified “standard special” items 
of southern hardwood lumber when 
“standard special” material is re- 
quested by the buyer, the OPA an- 
nounced recently as being effective 
May 1. 

A “standard special” item is a se- 
lection of hardwood lumber of special 
widths or lengths, or both, from a 
standard grade. 

The following conditions must be 
observed when the “standard spe- 
cial” additions are made: 


1. No purchaser shall be required 
by a mill to purchase special widths 
and lengths. 


2. There shall be no separate in- 
voicing of the several widths and 
lengths contained in a shipment of 
a particular item. 


3. A shipment may not be broken 
down within a given specification to 
contain both the standard item and 
a “standard special” item for which a 
specific dollar-and-cent addition is 
charged. 


This action reinstates the provi- 


sions with the stated restrictions on 
use, and OPA warned that any re- 


turn of the evasive practices en- 
gaged in by mills when the provisions 
were in force last year will result 
in their immediate revocation again. 


WPB Ruling Placed on 
Low-Grade Lumber 


‘Low grade lumber of certain spe- 
cies, and culls and rejects, which may 
be bought on uncertified and unrated 
orders, must now be charged against 
total amounts of lumber that con- 
sumers are authorized to receive, 
WPB has announced. 

The increasingly tight lumber sup- 
ply situation has necessitated the 
additional curtailment in consump- 
tion of lumber effected by the amend- 
ment of direction 7. 

Species and grades covered by the 
direction are No. 4 or lower grades of 
Douglas fir, southern yellow pine, 
western hemlock and Sitka spruce; 
E grades of Douglas fir and western 
hemlock; redwood dunnage; No. 3 or 
lower grades cypress. 

This lumber may still be delivered 
by sawmills and received by distribu- 
tors and delivered to consumers on 
uncertified and unrated orders if the 
sale does not interfere with the filling 
of certified orders. 


Rule Set for Making Up 
Class B Deficiencies 


The War Production Board has 
clarified the rules under which Class B 
product manufacturers may make up 
deficiencies in production during quar- 
ters subsequent to the ones for which 
such production was authorized. ° 

If a manufacturer received a pro- 
duction schedule of 100 units of a 
class B product for the first quarter 
of 1945, and 100 units for the second 
quarter, but produced only 80 units 
in the first quarter, he could make 
up to 10 of those units in the second 
quarter (10 percent of 100 that 
were authorized for the first quar- 
ter) for a total of 110 units. If he 
wanted to make up more of the defi- 
ciency during the second quarter, 
he would have to apply on the appro- 
priate form for an amendment to his 
authorized production schedule to in- 
clude the total amount he wished to 
make. 

‘If he made only 100 units during 
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| i  £ » how to fight shy of them? 


Yes, you know what “white elephants” are all right! They’re 
the kind of merchandise one-shot salesmen move fast—but 
which dealers move slowly even after marking it down... 
down... down. 

The way to steer clear of such profitless merchandise is to 
give these get-rich-quick guys a wide berth—and channel all 
buying through your hardware jobber. 

In business for the long pull—just as you are—he carries only 
the well-known, fast-moving brands... brands like Russwin. 

And, as a loyal friend of yours, he can be depended upon not 
to overstock you . .. 20¢ to let you down when you want quick 
delivery on some item you need badly. Russell & Erwin 


Manufacturing Company, New Britain, Connecticut. 
SINCE 1839 


USSWIN 2:etes Qloays Have the Eye 


DISTINCTIVE HARDWARE 
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the second quarter he would not be 
permitted to carry the ten units into 
the third quarter, and this rule ap- 
plies only if the Class B product is 
authorized in terms of units or dollar 
volume. 


Plan Series of Meetings 
on Reconversion Problems 


Plans for intensive consultation 
with labor on all aspects of reconver- 
sion problems that will arise during 
Period I—the period between the de- 
feat of Germany and the defeat of 
Japan—have been announced by the 
War Production Board. 

During the 60-day period begin- 
ning May 7, some 300 representatives 


of labor in all fields of American in- 
dustry will be called to Washington 
for a series of meetings on recon- 
version problems. They are’ expected 
to develop recommendations for equit- 
able distribution of the burden of cut- 
backs in the affected industries. 

A series of meetings with labor 
representatives from the consumer 
durable goods field will be scheduled 
for later in May. 


Plant Projected to Develop 
Uses for Hardwood Wastes 


Steps toward the establishment of 
a pilot plant for research into proc- 
esses for the conversion of hardwood 
wastes into fibrous products were 
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Are you planning to capitalize on the greatly increased demand for Douglas 
Fir Plywood in your market—awaiting its return to civilian use? 

Then, PAMUDO'S nationwide organization with long experience in the dis- 
tribution of Douglas Fir Plywood can be of valued service in handling your 
requirements—with prompt L. C. L. service from our 6 Warehouse Branches 
or Carload shipment from our plywood mills. 


WRITE FOR OUR CARLOAD PRICE SCHEDULE AND GRADE USE GUIDE. 


DOORS, FRAMES, MOULDINGS, 


Include in your plans for the post-war building program the use of PAMUDO'S 
Investigate the advantages to you of the 33 years’ experi- 
ence serving the dealers of the nation—and make PAMUDO your source 
of millwork 


1 
? PACIFIC MUTUAL DOOR Co. 
MILLS: OREGON--WASH. HOME OFFICE: TACOMA 1, WASH. 


KANSAS CITY 3, KANSAS 
CHICAGO 8, ILL 


© KANSAS CITY 


SASH, GLASS, CABINETS 


stocks for tomorrow's homes 








BALTIMORE 31, MD 
GARWOOD, NJ 








taken by the Committee on Hardwood 
Research Administration, American 
Forest Products Industries, Inc., meet- 
ing in Washington April 20 and 21. 

Dr. Eduard Farber, chief chemist, 
Timber Engineering Co. Laboratory, 
reported to the committee on proc- 
esses being explored at the labora- 
tory for producing paper, cardboard, 
and building board from hardwood 
waste. 

“The method which we have de- 
veloped for the use of certain hard- 
wood waste consists in chemical pulp- 
ing under very mild conditions,” said 
Dr. Farber. “The product is a fiber 
stock which can be further converted 
into sheets, cardboard, and _ wall 
board materials, besides serving as a 
part of the furnish in paper making. 
It can also serve as a base for plastic 
molding.” 

He went on to say that wood is 
called waste when it cannot be used 
for lumber. However, when it is dis- 
solved into its structural elements, 
new forms and shapes can be pro- 
duced. 

It is expected that the pilot plant 
will be located initially in Wash- 
ington, D. C., until commercially ap- 
plicable processes have been devel- 
oped, when the equipment will be 
transferred to a permanent site. 


$66,000,000 Appropriated to 
Erect Temporary War Houses 


An additional appropriation of $66,- 
000,000 for construction of publicly 
financed war housing has been made 
available to the National. Housing 
Agency in the First Deficiency Ap- 
propriation Bill of 1945, signed re- 
cently by President Truman. 

The funds will be used to erect 
temporary housing in numbers of 
communities where it is still neces- 
sary for war plants to recruit labor 
from other areas to meet production 
programs, and it is expected that 
this will provide about 20,000 family 
units, 1,600 trailers and 6,000 dormi- 
tory accommodations, NHA said. In 
areas having the most urgent hous- 
ing need, much preliminary planning 
has been done preparatory to mov- 
ing ahead with construction. 

The act requires that projects in 
which the Army or Navy have a par- 
amount interest first shall be jointly 
authorized in writing by the Sec- 
retary of War or the Secretary of 
Navy and the Director of the Bu- 
reau of the Budget. 


Congressman Calls for Change 
in Present Union Practices 


America’s gigantic home-building 
program which is expected to pro- 
vide employment for millions will be 
jeopardized “if the reactionary, re- 
strictive policies of certain unions 
are allowed to prevail,” Congressman 
Mike Monroney (D), Oklahoma, de- 
clares in a signed article in the June 
issue of The American Magazine. 
“It is urgent that such restrictions 
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Simple Suggestions 
for More 
Attractive Wall 
Design Treatments 
with 

Douglas Fir Plywood 


No. 2 of a Series 


Illustrated below is another of 
many wall design treatments 
possible with Douglas fir ply- 
wood. In this instance, a two- 
panel treatment is used, with 
panels in horizontal arrange- 
ment. Vertical joints should be 
used at each side of top of 
doors and at top and bottom 
of windows as shown in dig- 
gram. In cases where the width 
of the wall is 10 feet or less, 
however, panels may be run 
horizontally with the openings 


cut out (Note B in diagram). 


In all cases, follow this basic 
rule: start at the openings 
with vertical joints and divide 
the plain wall spaces in an 
orderly pattern for the most 
pleasing effect. If special pat- 
terns, or patterns made up of 
small panels are desired, the 
most satisfactory method is to 
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sheath with +” or 3%” Plyscord 
placed horizontally and apply 
the finish panels (Plypanel or 
Plywall) as desired. For tech- 
nical data on these various 
grades, see Sweet's File for 
Architects. 


DOUGLAS FIR PLYWOOD 
ASSOCIATION 


Tacoma 2, Washington 





CAN PLYWOOD BE SPECIFIED NOW 
FOR POSTWAR USES? 


The increased capacity of the industry will 
make MORE Douglas fir plywood available 
for civilian consumption THAN EVER BEFORE, 
as soon as the needs of the armed services 
lessen or war restrictions are lifted. There will 
be no reconversion delays; the same types and 
= of Douglas fir plywood that are now 
eing made can flow immediately into peace- 
time building and construction. 


























be removed at once,” writes the con- 
gressman, who tells how he would 
amend the anti-trust laws to correct 
the abuses of labor by stripping from 
these statutes some of the immunity 
they appear to grant unions. 

“The greatest single hope of full 
postwar employment rests upon a vast 
new postwar home-building program. 
With new inventions and materials, 
we can build millions of homes bet- 
ter and cheaper. 

“But if the reactionary, restrictive 
policies of certain unions are allowed 
to prevail, we won’t get those houses 
or that needed employment, because 
not enough people can afford to buy 
homes built by expensive, obsolete 
methods. . a 


McCalls Tells How to Take 
the "Work" Out of Housework 


The kitchen and laundry are the 
workrooms of the housewife, and the 
May issue of McCalls offers its read- 
ers a study of these to determine 
how to make them more efficient, 
pleasant places in which to work. 

The newest place for the laundry 
is on the first floor, doing away with 
lugging heavy baskets of clothes and 
working in dark cellar corners. 

Future kitchens will be more spa- 
cious with more logica) arrangements 
and more open planning. The newest 
concept of space means the room will 
be more flexible, serving as a place 
for eating as well as preparing meals. 


Tree Farm Movement 
Continues to Expand 


The “tree farm” movement to per- 
petuate the nation’s timber resources 
with three regional lumber associa- 
has made notable progress in 1945, 
tions sponsoring tree farms in the 
ten states to which the movement has 
spread. The national tota! of 784 
registered tree farms covers 9,863,- 
926 acres. 

The term, “tree farm” may be ap- 
plied to a forest area managed and 
protected for the production of re- 
peated crops of timber and refers 
to the application of sound principles 
of forestry to privately owned tim- 
ber lands. 


U. S. Savings and Loan 
League Meets with Labor 


Seeing eye-to-eye with significant 
portions of the postwar housing pro- 
grams of both the CIO and the AF of 
L, the United States Savings and 
Loan League has communicated with 
specialized groups of these labor or- 
ganizations looking toward further 
conferences. The first conference took 
place on April 27, between the 
League’s newly created committee on 
co-operation with labor organizations 
on postwar housing programs and a 
representative of the housing com- 
mittee of the CIO. 

The League committee endorsed the 
labor aims for metropolitan regional 
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planning, for strengthening and en- 
forcing existing legislation for the 
protection of residential areas, and 
the need for speedy opening of the 
way for the building industry to tool 
up for expanded home construction so 
that stock piles of materials may be 
provided to help prevent further 
price increases. 


AGC Says Plan Now for 
Postwar Building 


Until the war is definitely won the 
needs of the fighting fronts must 
come first, but in the meantime “we 
should not neglect to prepare for the 
transition to peacetime conditions,” 
Harry A. Dick, Portland, Ore., pres- 
ident of Associated General Con- 
tractors of America, has declared. 

The AGC campaign for the plan- 
ning of postwar construction to the 
contract-letting stage was started last 
year. Its general goal was to stimu- 
late advance planning of projects 
sufficient for a rate of construction 
of $12,000,000,000 annually by the 
end of the first year after the war— 
which would provide work for approx- 
imately 2,400,000 men and women at 
the site of construction and nearly 
5,000,000 off the site in supplying ma- 
terials and services. 


Forestry Association Gathers 
Data on U. S. Land Resources 


A year ago the American Forestry 
association began a “Forest Resource 
Appraisal” to survey the nation’s 
woodlands and their resources after 
three years of war. By the end of 
1945 it is expected that field work 
will be completed for this project that 
will give up-to-date information on 
the character and extent of land and 
forest resources in the United States. 

More than 400 individuals, firms 
and associations have contributed 
more than a quarter million dollars 
for the use of the Forestry associa- 
tion in gathering facts for the overall 
appraisal. 

These facts, to be available to pub- 
lications, manufacturers and other in- 
terested groups will include estimates 
of forest lands and the growth there- 
on; also estimates of probable pro- 
duction from such woodlands for the 
next decade. 


Research Director Discusses 
Wood Products and Processes 


“The Forest Industries Blaze New 
Trails” was the subject of a talk by 
Carl A. Rishell, director of research, 
American Forest Products Industries, 
Inc., before a meeting of the Wash- 
ington chapter, American Institute of 
Chemists, April 18, Washington, 
D. C. 

Rishell’s theme was the new wood 
products and processes being devel- 
oped by research—such as alcohol 
from sawdust, “impreg,” laminated 
wood, and connector construction. 
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NY Assembly Defeats 
Anti-Lumber Bill 


A bill introduced by Senator Des- 
mond into the New York state legis- 
lature, reducing the height of lumber- 
joisted, wood-floored buildings from 
six stories to three stories, was re- 
cently defeated in the assembly com- 
mittee to which it was referred after 
it had passed the senate by a 52-4 
vote. 

Passage of the bill would mean that 
six-story apartment buildings with 
steel-joisted floors would be built as 
cheaply as possible with only one 
stairway, walls of limited fire resis- 
tance and unlimited floor area. 

Lumber associations protested the 
bill. The fire safety of six-story wood- 
joisted construction has been demon- 
strated by the fact that for 44 years 
in New York not a life has been lost 
due to construction materials or their 
arrangement. 


Spot Authorization Restored 
for Civilian Production 


A recent action restores the com- 
plete operation of the spot authoriza- 
tion plan for approving civilian pro- 
duction through district and regional 
offices of WPB, J. A. Krug, chairman, 
has said. Such authorizations have 
been severely restricted in critical 
labor areas since fall, when the pres- 
sure of battlefield experience on war 
production made it impossible to use 
certain resources for civilian produc- 
tion since they were still needed for 
war production. 

Civilian production may now be 
authorized in Group I and II labor 
areas without the unanimous consent 
of the Production Urgency committee 
for the particular locality. 

This new policy places all areas 
throughout the country on the same 
footing as far as spot authorizations 
are concerned. 


Employer-Worker Interviews 
Will Cut Labor Turnover 


In an effort to reduce labor turn- 
over in war plants, the War Man- 
power Commission has requested 
plant management to have interviews 
with workers who have given notice 
of quitting. 

Such interviews have proved bene- 
ficial when: 

1. There is minimum delay be- 
tween the worker’s notice of intent 
to quit, or notice from supervisors 


. of intended discharge, and the inter- 


view. 


2. The interview is made by ap- 
pointment. 


3. The worker is assured of pri- 
vacy during the interview. 


WMC said that apparently results 
are more successful when men inter- 
view men and women interview 
women workers, and when not con- 
ducted by the worker’s supervisor. 
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after Trees for the future” is more than a slogan 
52-4 when selective logging is practiced as it is on 
our forest lands, which are treated as farms 
that while timber is treated as a crop. 
with 
It as In harvesting a crop of timber we remove 
one the ripe old trees, the mature trees whose rate 
resis- of growth has become slow, and some of the 
younger trees when they are so close together 
1 the that none can mature. 
vood- 
mon- This practice is like cutting the old blossoms 
years in your flower garden and thinning the plants 
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theit more food and sunlight—their rate of growth is 
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Recommend 6-Point Program to resume as fast as workers are re- Public Housing Authority. sit 
To Fill Material Inventories leased from war plants and from the The National Housing Agencey has anc 
L. C. Hart, president of the Pro- armed services, an ample inventory of been designated by the Surplus Prop- bes 
ducers’ Council. has recommended building products must be built up erty board as disposal agency, but no an¢ 
send the Wadent . mae prior to that time. Im the case of housing of any type will be declared fre 

é e Federal government adopt at . Prag : oo aa 2 cou 
the earliest practical date, consistent some building products, up to six surplus if it is needed for war pur- 
with its progress of ; eek months will be required to meet in- poses. vat 
s progress of the war, a six- . : : - h h h tio! 
point program designed to build up a ventory requirements. It is unlikely that much war hous- 
normal supply of the building mater- ° ing will be available for disposition in 
salle anak ceaniidiia a : Methods Named for Disposal the immediate future except for the Ga 
als ¢ juipment needed to permit 2 : 
urgently needed private construction. Of Surplus War Housing dwellings already offered for sale. Inc 
“It is recognized,” he said, “that Methods of disposing of govern- Permanent war housing that be- I 
there is not sufficient manpower gen- ment-owned war housing that be- Comnss surplus will be sold for private 
erally available at the present time to comes surplus to war needs were residential purposes unless  trans- = 
enable civilian construction to proceed announced today by Philip M. Klutz- ferred for use by other federal agen- a 
unrestricted. However, if building is nick, Commissioner of the Federal cies OF other uses specifically author- me 
ized by Congress. d 
u: 
U. S. Plywood Corporation por 
Receives Two "E" Awards E 
The Army-Navy “E” award for U. 
high achievement in the production stit 
of material has been conferred upon wit 
employees of two plants of the United on 
States Plywood Corp., located in Al- ; 1 
goma, Wis., and New Rochelle, N. Y. inv 
Lawrence Ottinger, president of the rest 
corporation, spoke at both ceremonies sav 
and pledged continued full-war pro- con 
duction performance and emphasized fun 
the skill and efficiency with which both hon 
technical staff and operation person- 
nel had met the test of originating V-E 
and manufacturing equipment never Wa 
before produced in either of the 
Canadian Manufacturer Seasons conse . 
85 Million Ft. Hemlock Annually Senate Begins Hearings cau: 
In M Cc Ci lati Kil On Construction Problems r* 1 
n Moore Cross-UircularTion Niins Secretary of Commerce Henry A. pees 
Wallace and Dr. Robinson Newcomb, aul 
One of the first Moore Cross-Circulation Kilns installed a. ; a Leger na of 
in Canada was at Westminster Shook Mills, Ltd., New = ia no Ng ig on got rece 
Westminster, B. c. Over a period of ten years, this com- mittee on Small Business began May , 
pany and its affiliate, B. C. Manufacturing Co., Ltd., have 8 a series of hearings on the basic fees 
installed total of 19 Moore Cross-Circulation Kilns, with problems confronting the construction T 
annual drying capacity of more than 85 million feet of industry in the United States at the reh 
hemlock. ee w on 
The committee is examining not chie 
Each kiln is equipped with a Moore Master Controller, pe. Pcscogyens'0 4 — bry — = 
which automatically controls and records drying condi- tended to limit the pei A of con- 
tions at all times. This aggressive Canadian firm knows struction, causing violent fluctuations Exe 
the value of proper seasoning of lumber, and can kiln-dry in the amount of construction done Cei 
100°, of their cut. from year to year. Ir 
Representatives of business, labor mill 
Moore Engineers have served the lumber industry con- and government, well qualified to load 
tinuously since 1879. Take advantage of their experience speak on pean seting are to be wit- oan 
—let them help solve your drying problems. Write today. er Se a ee woo. 
Efficient Reconversion Means ie. 
, Relaxing Government Controls — 
thd wish to be pluced on our nat, MOORE DRY KILN COMPANY ee ne aS thar 
ing list, send us your name and Largest Manufacturers of Dry Kilns and Veneer Dryers regen alesacge! Bina y.sot buoeal cent 
é 6 e , hich y ‘ 
porch ee pinay with which you ee sare 1, FLORIDA controls at the earliest possible date, a 
ANCOUVER, B. C. followed by their ultimate elimination, tion 
NORTH PORTLAND, ORE. in the opinion of the country’s cons- quir 
truction industry. D: 
To blueprint this complex process, in ¢ 
a series of specific recommendations mun 
'@) 9 I 12d" GALS were developed calling for action by Tt 
oa the War Production Board and other 50 
4 a a government agencies concerned with and 
1 ne F construction. Stat 
a Suggestions were made to confine TI 
; construction controls during the tran- per 
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sition period to war needs; price, rent 
and credit controls should be adjusted 
to facilitate the conversion program 
and to insure prompt restoration of a 
free market after the war; and en- 
couragement should be given to ad- 
vance blueprinting of needed construc- 
tion. 


Gov't Bond Holdings 
Increase 70 Percent 


Holdings of government bonds by 
savings and loan associations which 
are insured by the Federal Savings 
and Loan Insurance Corp., increased 
by 70 percent during 1944, William H. 
Husband, general manager of the cor- 
poration has reported. 

He compared the $1,227,000,000 in 
U. S. securities owned by those in- 
stitutions at the end of the last year 
with a similar item of $581,200,000 
on Dee. 31, 1943. 

The rapid gain in government bond 
investments of the associations is a 
result of a continued high inflow of 
savings from the public and reduced 
construction loan outlets for their 
funds due to wartime restrictions on 
home building. 


V-E Day Will See Increased 
War Demands for Lumber 


Direct war demands for lumber 
will be greater after V-E Day, be- 
cause of stepped-up military activity 
in the Pacific theatre and continued 
demand for at least a few months in 
Europe, chiefly for transporting men 
and materials, J. A. Krug, chairman 
of the War Production Board said 
recently. 

He assured the lumber industry of 
all possible aids to production in the 
face of urgent need. 

The amount of lumber needed for 
rehabilitation in Europe is dependent 
on many factors as yet unknown, 
chief of which is how much lumber 
can be produced in Europe. 


Excelsior, Wood Wool 
Ceilings Raised by OPA 


Increases of $3.25 per ton in the 
mill ceiling prices for f.o.b. mill car- 
load lot shipments of baled basswood 
xr poplar wood excelsior and wood 
wool produced in Michigan, Wiscon- 
sin, and Minnesota, were announced 
by OPA. 

Mill ceiling prices on sales of less- 
than-carload lots are increased 15 
cents per 100 pounds. 

The higher prices are designed to 
compensate mills for higher produc- 
tion costs, and are the minimum re- 
quired by law. 

Distributors may add the increase 
in cost to their own General Maxi- 
mum Price Regulation prices. 

The three states produce more than 
50 percent of all the wood excelsior 
and wood wool made in the United 
States. 

The new f.o.b. mill ceiling prices 
per net ton for carload lot shipments 
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Just TOU 
ONE KEY 


....after setting the factors in the Keyboard 
and the Multiplier...just touch ONE Key 
and presto the Carriage is automatically 
positioned, the Dials automatically cleared, 
the Calculator automatically counts and shifts 
until the problem has been completed; then 
finally both Keyboards are automatically 
cleared preparing the machine for any subse- 
quent calculation. This is Fridén Fully Auto- 
matic Multiplication...and the Calculator, not 
the Operator does the work. 

Telephone or write your local Fridén Repre- 
sentative for complete information regarding 
these Calculators which are AVAILABLE, 
when applications for deliveties have been 
approved by the War Production Board. 


Fridén Mechanical and Instructional Service is available in approximately 250 
Company Controlled Sales Agencies throughout the United States and Canada. 


FRIDEN CALCULATING MACHINE CoO., INC. 


HOME OFFICE AND PLANT * SAN LEANDRO, CALIFORNIA, U.S.A. * SALES AND SERVICE THROUCHOUT THE WORLD 
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are as follows: Fine Wood Excelsior, 

25.75; Ribbon Wood Excelsior, 
$26.75; Extra Fine Wood Excelsior, 
$27.75; Wood Wool, $38.25; and 
Superfine Wood Wool, $48.25. 

The producers’ maximum prices for 
f.o.b. mill sales for less-than-carload 
shipments of Fine Wood Excelsior 
from Michigan and Wisconsin mills 
range from $1.55 per 100 pounds to 
$1.90 per 100 pounds, according to 
size of shipment. For Fine Wood Ex- 
celsior produced and sold by Minne- 
sota mills, the less-than-carload lot 
f.o.b. mill ceiling prices are $1.65 to 
$2.15 per 100 pounds. Maximum prices 
for other grades of wood excelsior 
and for wood wool when sold by the 
mill in less-than-carload lots are es- 
tablished in the usual industry re- 
lationship to those for Fine Wood 
Excelsior. 

Applications for Building 
Projects for Reconversion 

Applications for permission to do 
construction which is necessary to the 
setting up of workable lines of pro- 
duction for civilian products may now 
be filed with WPB under Building 
Conservation Order L-41, according to 
Direction 5 to L-41 issued May 1 by 
WPB. The applications may be ap- 
proved if the construction will not 
substantially interfere with the war 
effort. Approval will not be given 
unless the following conditions are 
shown to exist: 

1. It is necessary to do the con- 


struction or acquire the facilities be- 
fore the civilian production can be 
started, and postponement of con- 
struction would result in unduly de- 
laying production when restrictions 
are removed. 

2. The construction and facilities 
are a relatively minor addition to or 
alteration of the applicant’s plant. 

3. The construction and facilities 
are no more than what is needed for 
production at the minimum economic 
rate. 

4. The project is not for replace- 
ment or improvement of existing 
facilities which are adequate though 
less efficient. 

5. The product which the applicant 
will manufacture must be one which 
is needed for the civilian economy. 

The application is to be made on 
Form WPB-617, marked on the face 
“Reconversion Preparation” and 
should be filed in the regular man- 
ner. 


United Nation's Delegates 
Greeted by Lumber 
Wholesalers’ Ads 


Special advertisements greeting the 
United Nations delegates to San Fran- 
cisco were run by Davis Hardwood 
Co. and Gamerston, Green and Wood, 
wholesalers of San Francisco, in the 
United Nations Conference on Inter- 
national Organization issue of the San 
Francisco Daily Commercial News on 
April 30. 


Mississippi Retail Lumbermen 
Declare Cooperatives Should 
Share Tax Burden 

The Mississippi Retail Lumber 
Dealers’ Association, acting through 
its board of directors, has adopted a 
resolution asking that tax laws be 
amended to require co-operative mar- 
keting organizations to carry their 
share of the tax burden, and a copy 
of the resolution was ordered sent to 
each member of the organization, to 
congressional representatives, to the 
governor of Mississippi, and to the 
press. 


Paul Bunyan Lumber Co. 
Completes Plans 


The Paul Bunyan Lumber Co. an- 
nounces completion of plans for the 
acquisition and operation of the saw- 
mill formerly owned by the Red River 
Lumber Co. at Susanville, Calif. The 
plant, called the cedar mill previous 
to the sale of the Red River Lumber 
Co. holdings in Westwood, Calif., last 
fall to Fruit Growers Supply Co., was 
sold to the Paul Bunyan Lumber Co. 
last December. Only recently arrange- 
ments were completed for an ade- 
quate timber supply. 

The new owners of Paul Bunyan 
Lumber Co., Kenneth R. Walker and 
Blair H. Walker, will operate the log- 
ging operation and sawmill with the 
same crew as last year. As soon as 
repairs are completed the mill will 
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Our sustained yield forest management policy for the 
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WHOLESALE DISTRIBUTOR 


ALL STEAMED UP 
Lut nt Going Go 


West Coast Lumber 
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Lumber Products 





Steam and chemical-laden vapors give 
ceiling and roof structures of wet process 
plants an awful beating. Ordinary lumber 
decays and other materials often go to 
pieces in a hurry. Wolmanized Lumber*, 
wood that’s impregnated with Wolman 
Salts* preservative, is highly resistant to 
this attack. Its use adds years of service 
life here. 


SPECIALIZING IN 


PONDEROSA PINE 


PRESSURE TREATMENT does the trick 


Driving the preservative deep into the 
wood, under great pressure in steel re- 
torts, is what does the trick. Protection 
is there for keeps. The excellent perform- 
ance of hundreds of millions of feet of 
lumber so treated testifies to the worth 
of Wolmanized Lumber. 
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One of the South's 
Largest 
MACHINERY 
MANUFACTURING 
AND MILL SUPPLY 
COMPANIES 


can be purchased due to 
owner's desire to retire. 


* 


This company is now showing a 
profit of $5,000 per month. No 
labor troubles. Operating at 
capacity supplying essential saw 
mill needs. Opportunities 
greater for postwar period. 


Can be handled for 
$100,000 cash 


For further details write 
Box M-102, American Lumberin=n 











VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Chargers 
Mechanical Hot Press Chargers 
Hot Press Feed Elevators 
Dryer Feed Elevators 
Elevating Tables 

Continuous Core Machines 


Saw Mill Equipment 


Planer Feed Elevators 

Dry Kiln Car Loaders 

Dry Kiln Car Unloaders 
Automatic Lumber Stackers 


Hydraulic and Electric Elevating 
Tables 


Electric Lumber Transfers 


We Specialize in Designing Saw 
Mill and Veneer Plant Material 
Handling Equipment 


WHAT ARE YOUR PROBLEMS? 


AMERICAN 
MANUFACTURING CO., INC. 
2119 Pacific Ave., Tacoma 2, Wash. 
























The MANAGERIAL FILE 


A desk-side efficiency unit 
for the busy executive de- 
manding privacy, security, 
convenience. 2 locks. 2!/2” 
rubber castors. Ball-bear- 
ing rollers on drawer. 
High quality. Order today. 


Northwest Metal Prods. Co. 
1337 E. Mason Street 














Green Bay, Wis. 
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start sawing, and logging was sched- 
uled to begin as soon as weather con- 
ditions permitted. With sufficient tim- 
ber to assure many years’ operation, 
anticipated production will be 15 to 
20 million feet unless manpower 
shortages or other unforeseen circum- 
stances curtail output. 

About 90 per cent of the cut will 
be Ponderosa pine. The Paul Bunyan 
trademark has been licensed to the 
Paul Bunyan Lumber Co. subject to 
return to the Red River Lumber Co., 
if and when they want to use it. 


California's Timber Industry 
To Be Self-Regulated 


Governor Earl Warren of Califor- 
nia has signed legislation calling for 
self regulation of the timber industry 
in the State. 

Under the terms of the legislation, 
SB 637, rules are to be set up gov- 
erning logging practices, means of 
combating forest insects and dis- 
eases, and restocking of land after 
cutting. 

The law is to be administered by 
district practice committees organ- 
ized in four forest districts. 

Rules of the committees must be 
submitted to the private timber own- 
ers and after approval by two-thirds 
of the owners shall be submitted to 
the State board of forestry for final 
adoption. It will be the duty of the 
State forester and the director of 
natural resources to enforce the rules. 


New Restrictions Placed 
On the Use of Extras 


To prevent lumber mills from con- 
tinuing to add extra charges in pric- 
ing Douglas fir lumber except where 
the additional charges are warranted, 
three new restrictions on the use of 
extras have been announced by the 
Office of Price Administration, and 
which took effect May 4, 1945. 

The action, which will reduce the 
cost of Douglas fir lumber an average 
of from one to two percent, includes: 

1. Reducing the number of grades 
to which grain specifications may be 
added and reducing the premiums for 
grain specifications in several in- 
stances. Extra charges for 75 per- 
cent heartwood and for square edge, 
formerly permitted, are eliminated. 

2. Limiting the use of the maxi- 
mum prices provided for certain in- 
dustrial grades of Douglas fir to di- 
rect mill shipments with final delivery 
to historical users of such grades. 

3. Limiting the number of grades 
in a combined shipment of any one 
size of the same species to seven 
grades unless specific approval is ob- 
tained from OPA. 

OPA added a penalty for the fail- 
ure of mills to separate or designate 
grades by stipulating that when 
mixed grades are shipped without 
separation or identification, they may 
not be priced above the ceiling price 
for the respective sizes of the lowest 
grade listed in the order or invoice. 


Assembled Aluminum Can 
Now Be Prepared for Paint 


Aluminum and its alloys can now 
be easily, quickly and economically 
prepared for painting and lacquering 
with excellent adhesion and corro- 
sion resistance qualities by the ap- 
plication of a surface preparation 
either in the shop or in the field. 

The hot immersion method in the 
shop consists of dipping the work 
for from three to thirty minutes in 
a hot chemical solution, rinsing and 
drying, after which it is ready for 
the paint. 

In the field the chemical solution, 
at room temperature, is applied by 
spray, brush or immersion, allowed 
from fifteen seconds to one minute 
for setting, then rinsed free. When 
dry the surface is ready for paint- 
ing. 

Both methods are excellent for 
paint and lacquer adhesion, and both 
enhance the corrosion resistance of 
the aluminum. 

The cold method is of special in- 
terest since it can be applied to 
aluminum already assembled in the 
field or “in place” such as _ store 
fronts, escalators, etc. 


National-American Lumber 
Wholesalers Re-elect Officers 


The 53rd annual meeting of the 
National-American Wholesale Lumber 
Association was held at the Biltmore 
in New York City on April 30, with 
President J. Lou DuPlain of Rockford, 
Ill., presiding. 

Following the election of directors, 
an open session of the board of direc- 
tors, to which all those present were 
invited, was held. Twenty-three di- 
rectors answered the roll call. All offi- 
cers were duly re-elected, as follows: 
President—J. Lou DuPlain, Rockford, 
Ill.; first vice president—Titus W. 
Hager, Grand Rapids, Mich.; second 
vice president—W. T. Turner, Spar- 
tanburg, S. C.; treasurer — William 
Schuette, Jr., New York; secretary— 
Sid L. Darling, New York. 

C. J. Fisher was reappointed as- 
sistant secretary at New York and 
Paul C. Stevens was reappointed west- 
ern manager at Portland. 

A report was made on the current 
better relations campaign, which is 
designed to drive home to lumber 
manufacturers the essential and 
worthwhile functions of wholesalers. 
Reports of other committees were 
heard and matters pertaining to 
wholesalers were discussed. 
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BRAND 
Lumber Products Commitments to war and victory are taking the lumber 
. we and other representative producers ordinarily would 
WRAPPED TRIM, MOULDINGS be using to supply civilian needs. But........ 
CASING AND BASE IN 
ARKANSAS SOFT PINE, The day is approaching when a group of thoroughly 
WHITE AND RED OAK, whipped gangsters will totter across our lines, sign an 


RED AND SAP GUM 
s 
ARKANSAS SOFT PINE Till then victory’s needs must come first. But on that 
AND HARDWOOD LUMBER glorious day, the lumber production of America will 
e again be geared to the postwar requirements of a 
OAK, BEECH AND PINE home-hungry nation ... with Southern Brand readily 
FLOORING available for every building need. 


ve To hasten The Day, buy more War Bonds. 


“unconditional” surrender — and the war will be over! 
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MEDFORD CORPORATION 


MEDFORD, OREGON 


ANNUAL CAPACITY 85,000,000 FEET 
Manufacturers of Kiln Dried 
Ponderosa Pine . .. . . Douglas Fir 
Sugar Pine . .. . . White Fir 


Members Western Pine Assn., West Coast Lumbermen’s Assn. end West Coast Bureau of Lumber Grades and Inspection. 














a Cars loaded with lumber for Ferguson customers 
will again be-rolling over the land to hundreds of 
previous customers who know from experience the 
excellent satisfaction Ferguson delivers. Buyers can 
depend on it that Ferguson postwar service will be 
better than ever. 


* Pos 


yA 
W. T- FERGUSON 
LUMBER COMPANY | ~ 

= ST. LOUIS 1,M0. ({- - 
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Save space—time—costs—release men 
for productive work—handle lumber with 
conveyors. 


Write for special bulletin A.L.-55, 


describing Standard 
Conveyors designed 
to speed and cut the 
Pome cost of handling in 
lumber and building 
supply yards. 


STANDARD 
CONVEYOR CO. 


General Offices: 
No. St. Paul, Minn. 






















SoU f1NG PROFITS, 











(HERE'S WHAT \ 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
blaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 
_ 


WILL NOT SHRINK 
STICKS AND STAYS puy 
naa, 








Your jobber 
can give im- 
mediate deliv- 
ery on Durham’s 
Rock-Hard Water Putty. 
Packed twelve 1-lb. cans 
or four 4-lb. cans to case. 
Also available in 25, 50 
and 100-lb. drums for 
large industrial users. 


DURHAM 
COMPANY 
Des Moines 4 





, 


The PLASTIC Repair Material 


in POWDER Form 








PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you can furnish any of the follow- 
ing (or anything else) write or wire me. 


1 or more cars 4/4”, 5/4”, 6/4”, 
8/4” Soft or Hard Maple, Poplar, 
Pine, Gum, Birch, Willow, Magno- 
lia, Oak, Beech, etc. Any grade, 
preferably Uppers or Log Run. 
Kiln dried, air dried or shipping 
dry. Rough or S2S or S4S. Can 
use RWA&L, or shorts. 
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Lend-Lease Survey 
(Continued from page 45) 
of huts and prefabricated houses of 
various types have been constructed. 
These will be used as a stop-gap un- 
til permanent homes can be con- 
structed. Finally, plans are under way 
for the construction of permanent 
houses, when labor and materials have 
been released from the war effort. 
Perhaps the best illustration of the 
tremendous job before Britain is the 
area of Greater London, worst hit of 
all districts in the United Kingdom. 
Up to the spring of 1944, 84,000 
London houses had been totally de- 
stroyed by enemy bombing. Repairs 
were still needed on 142,000 damaged 
homes, 42,000 of them uninhabitable. 
Then in June Hitler directed his fly- 
ing-bombs on southern England, and 
during the eighty days of these at- 
tacks 23,000 more London houses were 
demolished and 1,104,000 damaged. 
This made a total of 107,000 houses 
destroyed—leaving some 500,000 Lon- 
doners homeless. Of the 1,104,000, 
170,000 were badly damaged, and some 
700,000 homes have received first aid 
repairs, but need further work to 
make them reasonably comfortable. 





British Official Photograph 


To provide housing for homeless Brit- 
ishers, these Uniseco two-year houses 
have been erected on an old bombed site. 


The remainder were less_ seriously 
damaged. 

In order to reach last winter’s tar- 
get of 719,300 repaired houses, the ut- 
most economy in the use of building 
materials was necessary. Wherever 
possible old slates had to be used for 
mending roofs; if no slates were 
available, asbestos sheeting, black eor- 
rugated iron sheets, concrete tiles and 
reinforced felt were used. In spite of 
trebled production, plasterboard is in 
such short supply that :ts use was 
forbidden for temporary repairs, win- 
dow replacements or for covering par- 
titions and walls. The shortage of 
clear sheet glass meant that only 
fifty percent of windows could be 
glazed. Provincial firms producing 
building material and tools have been 
asked to transfer themselves to Lon- 
don, lock, stock and barrel. 

Repair of bombed houses is carried 





out in three stages. If the roof is 
blown off, a special Ministry of Works 
repair squad is rushed to the spot 
to do a “field dressing.” This con- 
sists of covering the roof with tar- 
paulin, refixing doors and filling in 
the window-frames with cellophane, 
or paper-backed cotton “Scrim.” 


The second repair stage—applied to 
the 719,300 houses mentioned above 
—consists in making a sufficient num- 
ber of rooms reasonably comfortable. 
“Keeping the warmth in and the 
weather out” is the way a building 
executive puts it. This often means 
new ceilings, sometimes new walls; 
the glazing of windows, re-tiling of 
roofs and strengthening of the gen- 
eral structure. 

The third stage, only now begin- 
ning, consists of full permanent re- 
pairs, though no decoration. It will 
probably be a long time before Brit- 
ish homes are brightly painted, be- 
fore they will have wallpaper, or even 
distemper, on their walls. 

Thoughts in Britain are now turn- 
ing to prefabricated houses. Although 
the average Briton prefers to stick 
to his own district and endure the 
temporary discomfort of his own home 
rather than be moved to a requisi- 
tioned house or a temporary hut in 
another part of town, many have no 
such alternative. Three thousand of 
the ten thousand Asbestos Nissen 
Huts put at the disposal of the Min- 
istry of Works for temporary re- 
housing have already been erected, 
mostly on cleared bomb sites. Curved 
asbestos is bolted on the exterior, 
while the interior is fitted with a lin- 
ing of asbestos cement. Though ad- 
mittedly a compzomise, they are fitted 
with electricity and contain many 
labor-saving devices, and the first 
people to live in them are satisfied. 

The British government at present 
plans to erect 145,000 prefabricated 
houses. The vanguard of these, in- 
cluding the prototype of the 30,000 
generously being supplied by the 
United States, have already been set 
up, and many Britons are now living 
in homes which will be theirs from 
two to ten years. The government 
hopes that permanent houses will be 
available to take the place of the pre- 
fabricated ones by the end of a decade. 

The house lend-leased by the United 
States is timber-framed, measuring 
24’ 246"x24’ 21%” with an extension or 
wing projecting 4’ 14” at one side 
to give an over-all frontage of 28’ 
3%” and a total inside floor area 
of 600 sq. ft. It is also a single-story 
building, with a flat roof, no base- 
ment, containing a living room, two 
bedrooms, kitchen and bathroom. A 
built-in larder, with louvers for ven- 
tilation from the outside, will serve 
in place of a refrigerator or ice box. 
Plumbing and plumbing fixtures will 
be shipped with the structure, while 
wiring, heating and other equipment 
will be installed in Britain. Deliveries 
are expected to start in May, 1945, 
and all houses should be delivered 
from the U. S. by early 1946. 
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An 
INTEGRATED 
INDUSTRY 


For Processing and Marketing the 
Lumber Products of the Pacific Northwest 


Ponderosa Pine 


Fir and Larch 


Timber Owners 
Loggers 
Lumber Manufacturers 


Millwork and 


Box Manufacturers 


Jobbers 
Assembly Plants 


The 
DIXON 


INDUSTRIES 


Grant Dixon, President 
Hal R. Dixon, Treas.-Manager 


Spokane 


Including the following: 


Western Pine Manufacturing Co. 
Spokane, Washington 


Exchange Lumber & Mfg. Co. 
Spokane, Washington 


Lincoln Lumber Co. 
Lincoln, Washington 


Ellis Glazing Co. 
Henryetta, Oklahoma 


Western Lumber Products Co. 
La Porte, Indiana 


Midwest Containers Co. 
Chicago, Illinois 
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Sola 
MINDED DEALERS 


are already featuring 


COTTON INSULATION 


Because of its low heat conductivity or “k” value, 
cotton is winning widespread recognition throughout 
the entire building trades. 





Lo-“K” is cotton insulation at its best: Flameproofed 
for safety; light weight and flexible to handle; resistant 
to moisture, rot and vermin for lifetime permanency; easy 
and economical to install. Its ability to stop both heat 
and cold, provide year around all weather comfort, is 
unsurpasssed. 


Undoubtedly it is the insulation of the future and 
farsighted dealers are building a solid Lo-“K” sales 
platform NOW. 





Available in light 
weight easy-to-handle 
blanket rolls for all 
standard construction. 


A Product of 

_ LOCKPORT COTTON BATTING CO. 
Established 1870 

LOCKPORT, NEW YORK 





LOCKPORT COTTON BATTING COMPANY 
Dept. AL-5, Lock port, New York 


Gentlemen: Send me the facts about Lo-“K” Cotton Insulation for 
better building. 


O ARCHITECT O DEALER 
O CONTRACTOR OR BUILDER 





Name | 


Address 
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HE SPICK-AND-SPAN, postwar 

retail store advertising of Arm- 
strong Cork Company makes our 
mouth water . merchandisingly 
speaking. Intriguing, indeed, are ideas 
for various types of stores, any one 
of which makes us wish we owned 
such an establishment. Yet the pur- 
pose of the ads is to sell nothing more 
than linoleum for the floor! 

In recent issues of several maga- 
zines we encountered a meat market 
of the future in which the following 
merchandising features were includ- 
ed: (1) the cashier’s desk is the 
shop’s control center with wrapping 
counters and scales on either side so 
that packages can be _ weighed, 
wrapped, paid for in one operation; 
(2) meat cooler has convenient reach- 
in openings. Meats cut to order hang 
behind glass doors, making an effec- 
tive behind-counter display; (3) a 
glass screen slides down from ceiling 
to cover grinder and other machines 
when not in use; (4) impulse pur- 
chases of condiments and canned 
goods are stimulated by eye-catching 
display on clean looking, open glass 
shelves so customers can serve them- 
selves from the front; (5) new type 
meat cutting table with separate re- 
movable wood block set into cabinet 
to facilitate scraping and thorough 
cleaning; (6) refrigerated case with 
ingenious display and stock arrange- 
ment of frozen foods. Colored illus- 
trations on glass identify each item. 
Individual lights behind can _ be 
switched on to indicate items in stock; 
(7) colorful, easy-to-clean floor of 
Armstrong’s linoleum. 

What a far cry from the meat mar- 
ket of yesterday with sawdust on the 
floor! 

We'd like to suggest that Arm- 
strong Cork Company’s store research 
men turn their attention to the sales 
and display rooms of lumber yards 
and come up with a similar answer. 
A large percentage of the 25,000 lum- 
ber yards of the land could make good 
use of many of the ideas. 


* % % 


‘Know’ is the antidote for ‘no’ in 
selling. 


% 


HE STORY of the Cottage Car- 
penter Shop which appeared in 
this department in a recent issue in- 
trigued our interest. You may recall 
that one H. Lauzon, Redwood, Cali- 
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For dealers, line yard managers, salesmen and other 


employees in retail lumber and building materials stores 


Attention Armstrong 
Cork Company. 


“Tell with dog 
houses." 


Signs of the times. 


Merchandising the 
hard way. 


Some figures that 
floored us. 


Sounds like conven- 
tion time! 


Don't sell 
short. 


Scallions to a certain 
young lady. 


selling 





fornia, has been making garden 
houses, playhouses, dog houses, and 
the like for more than 20 years . 
buildings that find their way all over 
California and Arizona. We mentioned 
this to a lumber dealer friend who 
dismissed the subject with a shrug 
of the shoulders and an emphatic 
“T’ell with dog houses,” or words to 
that effect. 

A few days later we encountered a 
good-sized display ad in New York 
daily papers in which HEARN’S de- 
partment store featured prefabricated 
buildings garages, $199.50; 
summer cottages, $199.50; garden 
houses, $59.95; poultry houses, $98.50. 
No dog houses were included due, we 
presume, to their unavailability, but 
the principle involved remains the 
same. It isn’t so much that dog houses 
will make or break any lumber deal- 
er. It’s the fact that department 
stores, mail order houses, chain 
stores, and other merchandizing mind- 
ed concerns are moving in on the re- 
tail lumber industry and are selling 
more and more prefabricated build- 
ings which could be sold to better 
advantage by local lumber yards. 
The attitude apparent in “T’ell with 
dog houses” is an unsafe and un- 
profitable one to assume in apprais- 
ing this new threat to an important 
segment of trade which “belonged” 
formerly to lumber dealers. 
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E HAVE NO IDEA how many 

signs we’ve seen, and read, since 
the previous issue, but we remember 
only one. We saw it in the window of 
a restaurant, and it read as follows: 

NO HELP WANTED! We 

have sufficient capable help 

to assure our patrons prompt 

and efficient service. 

The next time we are in the vicin- 
ity we propose to patronize the estab- 
lishment. The manager may not be 
able to live up to his promise, but 
we’ll overlook that in lieu of the fact 
that he appears to have something 
on the ball. 


* * * 


HE WORST MERCHANDISING 

idea ever thought up can be 
blamed upon the man who decided 
that lumber should be sold at so 
much per thousand feet. Not only 
does it involve calculations that are 
far too complex for all but skilled 
mathematicians, but it calls for the 
naming of a large amount (“$75 per 
thousand”) when the customer is in 
need of but a few pieces that total 
up to a small sum. Yet most lumber 
dealers still quote “per thousand” in- 
stead of “per hundred” and but a 
scattering few have experienced the 
ease, and good psychology, involved in 
pricing per piece or, better still, at 
so much a month for the complete 
unit which, after all, is what the 
customer is really trying to buy. 


The nearer you come to selling 
what people are trying to buy, the 
easier it is to make the sale. 


OUR SUGAR REFINING com: 

panies produce 79 percent of the 
sugar; four glass companies produce 
89 percent of the glass; four farm 
machinery manufacturers produce 85 
percent of our farm machinery; eight 
companies produce 64 percent of the 
nation’s iron and steel; all of our lino- 
leum comes from the plants of four 
companies; one company produces 
more than 90 percent of our alumi- 
num; 38,820 sawmills produce 80 per- 
cent of the lumber. Only 75 mills out 
of a total of 38,895 individual units 
are regarded as large, and they pro- 
duce only 20 percent of the lumber 
manufactured in this country. 
Congressman Harris Ellsworth, 
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Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


Ponderosa Pine, Fir and 
Larch Lumber 














“CHENEY METAL PRODUCTS CO. Dept. A Trenton, N. J. 
aetna NASIR ER, 
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YOU CAN MAKE 


Sig fuer ale profit 
BENNETT 


FIREPLACES 


When the “Go” light flashes on the long-delayed 
home building program—you'll be ready to make 
PLUS SALES and EXTRA PROFITS if you arrange now 
to become an authorized dealer for Bennett Fresh- 
Aire Fireplaces. Send for details—today. 







































Reasons why the Demand 
will be Greater Than Ever 








1. They 
room 

2. They supply a constant flow of 
warm, fresh air. 

3. They 


floor 


produce consistently steady 


temperature. TWO TYPES 


AVAILABLE 


Fresh- Aire. Special 
intake draws fresh 
air supply from 
outdoors. 


practically eliminate cold 
drafts. 


Warm-Aire. Intake 
grilles draw cool 
air supply from floor. 


BENNETT 
Mevscreen, 


REG. U. S. AND CANADA PAT. OF F. 


4. They render a lifetime of smoke- 
free service. 
5. They are nationally advertised. 

















THE SAFETY 
FIREPLACE CURTAIN 


Sheer, flexible, woven metal cur- 
tain lets firelight shine through 
—but stops all sparks. Avoids 
damage to floors, rugs, furniture. 
Easy to slide open or closed — 
with one hand — Unipull. 





545 PINESTREET e 


NORWICH. N. Y. 
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CAR and CARGO WHOLESALE ONLY 
Large and Long Timbers - Fir Piling up to 150 ft. 






























































Forty-two years ago, when foresters came from Yale Univer- 
sity to Texas to study selective cutting and forestry management 
on KIRBY lands, the idea was too far ahead of the times to suit 
many conservative thinkers. The whole thing was regarded as 
‘crack-pot” by many. 


Today KIRBY'S selective cutting practices and sustained yield 
theories are in style. They take ad- 
vantage of the one, unique, inherent 
quality of forests, the one which sets 
timber apart from all other natural 
resources, the capacity for self-per- 


petuation. 


In the future too, it will be consid- 
ered the “‘correct’’ thing to ask for 
KIRBY quality when you want good 


KIRB 





lumber. 


LUMBER 
CORPORATION 


Southern Hardwoods 
"A Wood for Every Purpose’ 
KIRBY BUILDING HOUSTON, TEXAS 


Yellow Pine 
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Oregon, used the figures, taken from 
1937 census, in a recent talk before 
the House of Representatives in which 
he urged that more federal funds be 
made available for forestry research. 


ok ok 


IMON BOLIVAR, the great South 
American liberator, was sched- 
uled to pass the night in a small 
Peruvian town. His aide sent word to 
a local innkeeper, asking that “a 
room be prepared with special ac- 
commodations, food, etc., etc., ete. 
Arriving in the village, Bolivar 
was shown the best. room in the 
hotel. After he had expressed ap- 
proval, the great man was conducted 
into an adjoining room where sat 
three lovely senoritas. “And who ar: 
these young ladies?” Bolivar asked. 
“The three et ceteras,” replied the 
host. 


* * * 


The fellow who starts out to bor- 
row trouble usually finds out his 
credit is good. 


cod * * 


ELLING IS GREAT SPORT. Too 

bad it went out of style during 
the war. But that’s what happens 
when there is more money than mer- 
chandise. People are so anxious to 
get whatever is available it takes 
very little selling to get rid of it. 
Then salesmanship goes to pot in a 
big way—not all of it, of course, but 
far too much for the good of many 
a concern. It will take a long time to 
regain postwar selling momentum 
once supply begins to catch up with 
demand and industries begin to com- 
pete against each other for a share 
of the consumer’s dollar. That won’t 
be long after the war is over. Don’t 
sell selling short. 


% * * 


If your old customers won't help 
you get new ones, there is some: 
thing wrong with your service. 


PEAKING OF SERVCE reminds 

us of the young lady who pre- 
sides indifferently over the newsstand 
in the lobby of a well-known Chicago 
hotel. After selecting our favorite 
newspaper, we handed her a dime and 
held out our hand to receive the 
change. Instead of accepting our as- 
sistance, she tossed the nickel and the 
two pennies on a pile of newspapers a 
considerable distance away. We didn’t 
mind particularly the few steps or 
the stretch involved since it required 
even more effort on her part to be 
discourteous than to be polite, but it 
seems to us the grumpy young lady 
deserves a huge bouquet of scallions 
in recognition of her ability to make 
a customer half peeved over the 
manner in which she handled a tran- 
saction involving three cents. 














WITH 


SLeetcote 


ALLIED PRODUCTS 





1. Steelcote Stainless Caulk 
2. Steelcote Glazing Compound 
3. Steelcote Quality Putty 


See 
‘ 


ARES 
sare 


AR 
ANNALS 






manufacturers of put 
the Mississ'PP!- 






Interested distributors will 
please write for full details and prices. 


STEELCOTE MFG. CO., 3418 Gratiot St., St. Louis 3. Mo. 
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THURSTON-FLAVELLE 


Limited 
PORT MOODY, B. C. CANADA 


WITH VICTORY, our 
Red Cedar Siding 
and Shingles will 


be available for 


your supply 































Duraplastic Booklet 51204 

The development of air-entraining 
cement, described as one of the most 
significant advances in cement and 
concrete in recent years, is outlined in 
a booklet published by the Universal 
Atlas Cement Co., entitled “Atlas 
Duraplastic—a new cement which 
makes concrete more durable and 
more plastic.” It reveals the nature 
and shows the characteristics of air- 
entraining cement, as originated and 
developed by the company, with illus- 
trations giving examples of the va- 
riety of its uses. 


Roof Coating Booklet 51202 

A new 12-page, illustrated pocket 
size booklet which in question and 
answer form shows what it takes to 
make a roof coating, has just been 
published by L. Sonneborn Sons, Inc. 

It is intended as a buyer’s guide 
to the selection of a roof coating that 
will meet exacting standards of pro- 
tection, durability, service and eco- 
nomy. 


New Fire Extinguisher 51205 


A new fast-acting portable fire ex- 
tinguisher is announced by Ameri- 
can-LaFrance-Foamite Corp., the Al- 
fite Speedex, made in three different 
sizes. It uses carbon dioxide as the 
fire extinguishing agent. 

It is engineered, it is claimed, to 
more speedily extinguish small oil or 
electrical fires with no loss of the 
important extinguishing gas on any- 
thing but the fire itself. For illus- 
trated literature check number 51205. 


Logging Literature 51210 

The Pacific Car and Foundry Co. 
have revised and prepared some new 
literature on Carco logging winches 
and yarders which may be had by 
checking number 51210. 


Cotton Insulation 51207 


“Good ventilation means more com- 
fort,” says the Barnhardt Mfg. Co., 
makers of Natur-Temp, flame-proof 
cotton insulation. Natur-Temp comes 
in rolls or blankets made in two stand- 
ard sizes, for placing between floor 
joists and roof rafters. It is easily 
and quickly installed. For more in- 
formation check number 51207. 


Steel Window Guides 51209 


Mesker Bros., manufacturers of 
steel casements, basement sash, util- 
ity sash, barn sash and commercial 
steel sash, now have available for 
dealers leads on prospective home 
builders or remodelers in their terri- 
tory. They are also offering a 12- 
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page bulletin showing the new sizes, 
plus a chart on opening sizes for long 
runs of sash. 


New Surfacer 

A new dustless surfacer, easy to 
handle and light of weight has been 
put on the market by the Porter- 
Cable Machine Co. Having a higher 
belt speed, perfect balance, and quick 





acting trigger switch in the handle, 
it is said to have unlimited uses in 
removing paint and refinishing items. 
It may be used in any position—hor- 
izontally, vertically, overhead or on 
its side. 


Reference Book 


The May, 1945, issue of the Ref- 
erence Book of the Lumberman’s Na- 
tional Redbook Service is just off the 
press. It is the 127th issue of the 
book. The Lumbermen’s Credit As- 
sociation Inc., Chicago 5, publishers 
of the book, say there are dozens of 
newly listed sawmills. 


Weatherstrip Manual 51206 


A bluebook of weatherstrips and 
threshholds has been published by the 
Protex Weatherstrip Mfg. Co. It 
contains specifications, diagrams, and 
illustrations of the various sizes and 
styles of weatherstrips and thresh- 
holds made by the company, and in- 
stallation plans for different types of 
windows. 


Burlite Cleaner 51215 


Burlite cleaner, coming in two sizes, 
cleans all painted surfaces, walls, 
woodwork, floors, tile, and has many 
other industrial and farm uses. No 
rinsing is necessary. Additional in- 
formation is available. 


Modular Window and 
Door Catalogue . 51201 
A catalogue describing its windows, 
doors and operators in new modular 
sizes is ready for distribution by the 
Wm. Bayley Co. It contains an index 








and guide on Bayley products, the 
newest feasures, finishes, and spe- 
cialities as well as layouts and details 
of the various styles. 


"Today's Idea House" 51216 


This 32-page booklet, published by 
Ponderosa Pine Woodwork, offers 
dealers and builders aid in obtaining 
postwar business. Well illustrated, it 
presents new storage ideas, fuel-sav- 
ing doors, door and window designs, 
as well as a section on screens. 


Fireplace Construction Book 


A manual of fireplace construction 
is available for $.50 from the Donley 
Brothers Co., 13900 Miles Ave., Cleve- 
land 5, Ohio. It includes chapters on 
fireplace history, troubles and their 
remedy, fire tending, amateur fire- 
place building, and a chapter on the 
Scandinavian type of fireplaces. 


Arc Welding Electrode 51213 


The Eutectic Welding Alloys Co. 
has introduced an unusual new elec- 
trode for arc welding. Known as 
EutecTrode 28, it is a coated special 
bronze alloy to be used for the are 
welding of bronze, brass, and copper. 
Available is a procedure sheet on the 
proper use and application of the elec- 
trode. - 


Home Planners’ Institute 
Manual 


The Home Planners’ Institute Man- 
ual, just published by the National 
Retail Lumber Dealers Association, 
contains 32 lectures on various phases 
of home building, contributed by 27 
building material associations. 

The pattern lectures in the manual, 
distributed at moderate cost, provide 
source information for use by speak- 
ers, in such form that each lecture 
can be delivered individually or two 
or more can be combined to meet 
circumstances. 


Stoker Furnace Bulletin 51212 


The Majestic heavy-duty _ steel 
stoker is shown in this bulletin with 
pictures, descriptive material and 
specifications, for gravity installa- 
tions and for forced air installations. 


"Why Start a Business?" 51203 


The bureau of economic and busi- 
ness research of the University of 
Illinois has just published a booklet 
“Should I Start My Own Business?” 
designed especially for persons who 
are considering a venture into busi 
ness. 


New Floor Finish 51208 


The O’Brien Varnish Co. announces 
the’ development of a new and im- 
proved floor finish, heavy duty pene- 
trating floor seal. It is said to have 
unusually good penetrative power, 
and is waterproof and wear resistant. 
The floor seal comes packed in drums 
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® Concrete ® Concrete 
Sealing Hardening 

® Concrete ® Concrete 
Curing Renovating 

® Concrete ® Concrete 
Coloring Painting 


® Concrete Waterproofing 


Also information on the following: 

® Wood Preservatives 

® Termite Oil 

® Calking Compounds 

® Creosote in Vehicle Paint or Stain, 
white and colors 


WRITE TODAY 
THE SULLIVAN COMPANY, 


Memphis, Tennessee 


Please send FREE Sample and bulletin, 
without obligation. 
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Manufacturers ¢ 
PINE & POPLAR 
_ LUMBER cs 











Loose Leaf 


TALLY BOOKS 


wi Sheets with 
aterproof Lines — 


Send for Catalog of 
Lumber Yard Supplies 


Frank R. Buck & Co 
2133 Touhy Ave., Chicago 45, III.. 























Toxie-Water Repellent 
Preservatives 


Chlorinated Phenol Toxic Base. 


Positive meet Ya wang against Rot, Fungi, Termites, 
——. etc. 


* 


re oe to meet all official >. ~ 
A profitable retail item for Lumber vee s. 


CRE-0-TOX CHEMICAL PRODUCTS CO. 


MEMPHIS, TENN. 










and can be used successfully on any 
type of wood floor, new or resanded. 
For further information check num- 
ber 51208. 


Electrical Booklet 51211 


“Wire Ahead For Better Living,” 
is the name of the booklet put out 
by the National Electrical Manufac- 
turers Assn. It tells how 3-wire serv- 
ice entrance and range circuits may 
be provided with the utmost economy 
if planned and incorporated in the 
original construction. For this book- 
let check number 51211. 


Aluminum Alloy Pulls 

Now available, of aluminum alloy, 
are new pulls made by the Pacific 
Plastic and Mfg. Co., Inc. Rustproof, 
they are only one-third the weight 





of ordinary pulls, and it is claimed 
have great strength and durability. 
Dealers may now order the 6” x12” 
sample boards. 


Turret Fluorescent Lampholder 


A fluorescent lampholder known as 
the Twin Turret, new in design and 
construction, which holds the lamp se- 
curely in contact, has been announced 
by General Electric’s appliance and 


merchandise department, Bridgeport, 
Conn. 

The lamphold, for use with 40-watt 
lamps, has a husky metal casing with 
insulated face and holds two Mazda F 
fluorescent lamps. Starter sockets are 
an integral part of the lampholder 
and are located between the lamps. 

Twin Turret lampholders can be 
arranged in a number of different 
ways. It can be used in a single, 
double and triple pairs or in special 
arrangements. 


Paul Bunyan Booklet 51214 


Paul Bunyan and Babe, his big blue 
ox, are the most famous of the leg- 
endary figures to come out of the log- 
ging camps. The Red River Lumber 
Co. has published a new book 
relating the exploits of him and 
his friends, illustrated with amusing 
sketches. 


Fork Trucks Versatile 

Fork-type power industrial trucks 
are used regularly by manufacturers 
to expedite the flow of material from 
box cars to processing equipment and 
from thence back to cars for ship- 
ment. An expediency born of the war 
is proving practical and suggests 
similar applications in other indus- 
tries. Fork trucks were developed 
especially for conveying and tiering 
loads on pallets and skids. 


Batching Plant 


An improved concrete batching 
plant has been developed by the C. S. 
Johnson Co., Champaign, IIl., for the 
use of contractors and engineers who 
require fast, accurate batching af the 
construction site. 

Ready-mix operators, who lack a 
suitable site for a larger plant, claim 
to find the Porto Batcher useful. 
It may quickly and easily be -towed 
from job to job by an ordinary truck. 
The skip allows full use of mixer 
capacity by providing complete inter- 
mingling of aggregates with cement 
when discharged into mixer. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 
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SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. 
Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 





MORE FORD 
TRUCKS ON 
THE ROAD 


... On more jobs 
... for more 
good reasons! 


FORD MOTOR COMPANY 
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EXCLUSIVELY WITH ORANGEBURG: 


TAPERWELD 


without cement 
or joining compound 


Here’s one of the big reasons for the nationwide success of 
ORANGEBURG pipe—special TAPERWELD JOINTS. No cement or 
joining compound is needed. A water-tight, root-proof connection 
is quickly, securely made even in a wet trench. 

It’s as simple as this: A 2 degree taper has been accurately 
machined on the ends of each pipe. A mating taper is machined 
on the Taperweld sleeve coupling. A block and a light sledge 
drive the joint home with easy blows. 

Other time and labor saving features are ORANGEBURG’S long 
lengths and light weight. With Taperweld Joints they mean much 
faster, simpler, easier installation of house-sewer or septic tank 
connections, conductor pipe, outside downspouts, industrial waste 
drainage lines. Also comes in PERFORATED type for trouble-free 
installations for septic tank filter beds, foundation drains, farm- 
land drainage lines. 

ORANGEBURG PIPE has real profit possibilities for YOU! Mail 
the coupon now for complete information. 


Don’t miss these other ORANGEBURG advantages: 


© Sewer line ready for testing or use at once. 

© Can be joined to other kinds of pipe. 

® Does not break or crack easily—lasts a lifetime. 

© Can be sawed to any length—no waste—all pipe useable. 
® Non-rigid, withstands soil settlement. 

® Non-metallic, does not corrode. 

® Advertised in leading home and farm magazines. 








ORANGEBURG 


The Root-Proof Pipe 








THE FIBRE CONDUIT COMPANY 


ORANGEBURG, N. Y. 
Please send catalog on ORANGEBURG PIPE. 
































UMBERMEN HOPED the collapse 
of Germany would be followed at 
once by the lifting of all lumber 

control orders. After these tough 
years, that would be something! 

Certain changes will be made. Prob- 
ably quite soon. At least so this page 
is told. But we’re told also that the 
industry will spare itself disappoint- 
ment and exasperation if it keeps one 
thing in mind: The country is still 
in a war economy; and changes in 
controls will not be made until they’re 
justified by prior changes in the war 
pattern. Until there’s a reasonably 
wide margin of lumber left for civi- 
lians, after the Armed Services have 
gotten what they need, we’re likely 
to truck along under rules. The rules 
will be relaxed from time to time, 
sure enough, as conditions warrant. 
But don’t expect them to dry up just 
yet... It’s a friendly warning; and 
it’s given out not only by control offi- 
cials but also by association men and 
other leaders of the industry. 


Change-Back Period 


An official described it something 
like this: Suppose all controls are 
lifted. Right away the Armed Serv- 
ices would demand, and get, a lum- 
ber set-aside big enough to carry the 
war effort. No one could object. Then 
everybody would be told to scramble 
for what was left. But wait a min- 
ute. There’s Federal Housing. What- 
ever you may think about this agency, 
especially in the post-war period, it 
does operate under law and has the 
designated job of making shelter for 
war workers. It would demand, and 
probably get, a set-aside to meet its 
commitments. There’s the change- 
back of industrial plants coming 
along; something that will require a 
huge amount of lumber. These trans- 
formed plants are supposed to fur- 
nish employment to discharged war 
veterans and to the war workers who 
are unemployed because of munitions 
contract terminations. No lumber, no 
change-back, no employment. Hence 
another set-aside. 

So it would go. And presently, after 
we’d supposedly shucked all the allo- 
cations and controls, we’d have a new 
set. But there’d be a difference. Joe 
Citizen would be the fall guy. Joe 
hasn’t been getting much lumber, 
under the rules; but the chances are 
that he couldn’t make himself heard 
in the hubbub. So when he finally 
got up to the gate the lumber yard 
would be bare. Or words to that ef- 
fect. Joe Citizen is likely to fare bet- 
ter, these next several months, under 
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the present rules than under a hastily 
cobbled up new set. 

This lumber problem, as you know 
well, is in part a matter of produc- 
tion and in part a matter of reserve 
inventory. No need to go over it 
again; except that control officials 
mention it to explain why they dread 
a free-for-all scramble. 

When production equals demand, 
either because of declining war needs 
or through rising output, we’ll be on 
our way. Even so, we'll not be en- 
tirely free from rule trouble and prob- 
ably will not be until we manage to 
restore part of that reserve inven- 
tory. Otherwise lumber will not flow 
freely to natural markets. The coun- 
try entered the war with a reserve of 
some 18 billion feet; but these hold- 
ings have been reduced to less than 
a third of that amount. Some lumber- 
men think a reserve of 10 billion feet 
would make it possible to operate ac- 
cording to the pattern of free enter- 
prise. Of course we’re not going to 
keep all the present rules in effect 
until supply and demand are in bal- 
ance and until we get this reserve ac- 
cumulated. But until we get within 
sight of those goals we’re likely to be 
enduring some regulations. 


About L-41 

A few rumors and such, picked up 
in the capital: 

The first is that a control official 
weighed in with the suggestion that 
the dollar limits imposed by L-41 be 
relaxed by a wide margin. 

Now proposed changes in L-41 are 
hardly news. They’re being urged by 
somebody all the time, In fact this 
page understands that the industry 
either has offered or soon will offer 
such an amendment. But the differ- 
ence, believe it or not, is that the 
Federal man suggested a big change 
and the industry a small one. In fact, 
if the first were accepted, then L-41 
might about as well be scrapped. 

Of course retailers would like to 
have the shackles taken off the con- 
struction industry; but only if the 
needed building materials are made 
available. Whenever L-41 is relaxed, 
L-335 should be correspondingly re- 
laxed. The Lumber Retail Distribu- 
tion Industry Advisory Committee has 
made this recommendation. Otherwise, 
so the Committee said, construction 
would be authorized, but retailers 
would be unable to get the needed 
construction lumber. 


Veterans’ Houses 
Authorized construction and no sup- 
plies can be painful to all concerned. 


xk ek - 
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The following isn’t an exact parallel, 
but it’s something to consider. 

Stories come in from many parts 
of the country about discharged vet- 
erans who want to build homes for 
themselves. They read over the sec- 
tions in the GI legislation about home 
financing. They go hopefully to » 
retailer, only to find that he can’t 
supply the necessary building ma- 
terials. The veterans don’t like it. 
Here’s a law of Congress that seems, 
by implication, to give the veteran the 
financing. They go hopefully to a 
Federal regulation that puts the In- 
dian sign on the project by making 
it impossible to get the needed build- 
ing materials. 

Not so many disappointed veterans, 
so far; since not so many have been 
mustered out. But suppose L-41 were 
revised so that half a million or more 
impatient private citizens crowded 
into the market; each flourishing the 
architectural plans that have been 
held in abeyance since 1941. Suppose 
an unchanged L-335 made it impos- 
sible for dealers to get the building 
materials. Oh me, oh my! 

About L-335 

Why not liberalize both orders? 
L-335, as you know well, was fixed 
up to deal with a special situation; 
actual supplies much smaller than 
potential demand. So first of all some 
one must decide if the turn in the 
war has brought supply and demand 
more nearly into balance. 

There’s difference of opinion about 
it. Playing a hunch, this page would 
guess that with the fighting in Europe 
over, there must be more lumber 
available for civilian uses. There are 
other questions; such as probable pro- 
duction during the remainder of the 
year. Also, the footage that may get 
sent overseas for rehabilitation uses. 

The public is told that cut-backs in 
munitions orders, especially airplanes, 
are already large and will grow stead- 
ily larger. The President has ordered 
a reduction in the requests of six or 
eight big war agencies for appro- 
priations; a reduction amounting to 
more than 7 billion dollars. This must 
be some kind of record. No one ex- 
pects all phases of the war effort 
to follow the same curves; but it is 
hard for the public to understand, if 
sO many phases are curving down, 
why the military demand for lumber 
doesn’t swing down, too. 

Military Demand 

But the L&LP Division expects the 
demand of the Armed Services for 
lumber to remain high, at least for 
some months, and perhaps even to 
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An Inexcusable 


WASTE. 


Many of the repairs in homes only a few years old are avoidable waste 

. avoided by the use of treated lumber. Properly treated lumber con- 
trols warping, shrinking and dimensional changes responsible for so 
much damage... and is protection against decay and termite attack. 
Treated lumber adds an insignificant cost .. . and saves that slight cost 
many times over. Every home owner is entitled to know the advantages 
of treated lumber. 


WOODTOX (wood preservative and moisture repellent) easily and eco- 
nomically applied, controls decay, stain, mold, mildew, termites, lyctus 
beetles and wood borers . . . plus control of shrinking, warping, splitting, 
checking and grain raising. 


TIMBERTOX (wood preservative) controls decay, stain, mold, mildew, 
termites, lyctus beetles and wood borers. 


WOODFIX (moisture repellent) controls warping, shrinking, splitting, 
checking and grain raising. 

GOVERNMENT REQUIREMENTS .... All Army, Navy, Maritime Gommis- 
sion and Public Housing Authority specifications for chlorinated phenol 


wood preservatives, moisture repellents and coloring are fully met by 
our WOODTOX, TIMBERTOX and WOODFIX Oil Solutions. 


SEND FOR BULLETINS .. . giving full descriptions of purposes and 
methods of application of standard wood preservatives and moisture 
repellents. Architects, Building Contractors, Lumber Dealers . . . properly 


treated lumber is your answer to the public demand for better post war 
homes. 


WOOD TREATING 
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CHEMICALS COMPANY 
5137 Southwest Ave., St. Louis 10, Mo. 


Sales Agents for MONSANTO CHEMICAL CO. 
Santophen 20, Santobrite and Permasans 














HELPS ELIMINATE 








COSTLY ACCIDENTS! 


MONARCH ONE MAN CAR 
DOOR OPENER PROTECTS 
LIFE AND LIMBS 


No strained muscles 
No slips or falls 
No broken arms, legs 
or mashed fingers 
No fatalities 
No time wasted 
No "gangs" needed 
No time lost 
One man can open the most binding, 
balky box car door with the Monarch Car 
Door Opener. ‘Get greater safety . . . 
speed loading and unloading schedules 
. order an ample supply to fill your 
needs today! 


MINING SAFETY DEVICE CO. Dept. Al, Bowerston, Ohio 











ONLY $175° 


PRIORITY NEEDED 
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Corley circular sawmills produce ACCURATE lumber. 
That is why good sawmill operators prefer our mills, 
and concentration yard men prefer Corley-cut lumber. 


Of course we don’t have to list the work-saving, money- 
saving, and machinery-saving advantages of accurately 
cut green lumber. But, we do want to tell you that a 
Corley sawmill will produce the kind of lumber that 
goes through your planer smooth and easy-—the kind 
that you can handle more profitably. 






Get acquainted with the sawmill operators near you 
who use Corley equipment. You'll be glad you did. 





Manufacturers: Circular 








Newly Formed Limited Company 
in EIRE, comprising members of 
well-known Technical and Dis- 
tributing Firms, with connections 
in NORTHERN IRELAND, desire 
to contact Manufacturers in the 
following: — Textile and Allied 
Machinery, Flour Milling Machin- 
ery, Machine Tools and Saw Mill- 
ing Machinery, Agricultural Dairy 
Machinery, Road Making and 
Building Machinery, Electrical 
Machinery and Equipment, Gen- 
eral Engineering Requisites and 
Small Tools. Subscribers are pre- 
pared to offer erection and main- 
tenance Service. Enquiries to:— 
M, 1.. Easons Advertising Service, 
DUBLIN, EIRE. 











SUGAR & WESTERN 


PINE AGENCY 


#1 MONT ME 


SAN FRANCISCO, CALIFORNIA 


SUGA 


Selects and 


PINE st 
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Pattern Lumber! 











Douglas Fir 


Timbers, Dimension 
and Boards. 


Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 




















go higher. Incidentally, it’s worried 
about production; but at the moment 
it does not think the European re- 
habilitation program will be much of 
a drain upon U. S. lumber production. 
About that last, the Division admits 
that conditions may change. 

One mounting military demand for 
lumber is for the transfer of fighting 
forces from Europe to the Pacific; 
a movement that will use up enor- 
mous amounts of crating and dun- 
nage stock. Then heavy shipments 
of supplies must be maintained from 
the United States to the Orient. Also, 
if landings are made in China, it 
will be necessary to build enormous 
quantities of docks and warehouses, 
roads and bridges. These facilities, 
adequate for a modern army, are 
lacking in China. 

All this argument assumes that 
Japan will stay in the war and fight 
to the end. .The Services have to as- 
sume this, to be safe. It’s only fair 
to say there’s a certain amount of 
opinion in Washington that Japan has 
no hope of conquering or even of 
holding off the whole world; will try 
soon and in a serious way to get out 
of this ill-starred military adventure. 
Your guess is as good as any. As 
official Washington sees it, the mili- 
tary lumber market is going to be 
large this summer; unless Japan does 
a dive out of the war. 

The government -eems to be taking 
an earnest interest in lumber pro- 
duction and is trying to find ways 
of increasing that production, not only 
to support the war economy but also 
for post-war reconv rsion and general 
peace-time prosperity. This industry 
has long known the importance of 
lumber in the U. S. economy; but 
it’s none the less grateful to promi- 
nent officials for broadcasting these 
facts to the public. 

Leaders of this industry have been 
trying to convince the government, 
including the Generals and Admirals, 
of the importance of lumber produc- 
tion, ever since it became necessary 
to set war-time controls over dis- 
tribution. The lumber problem, any 
time these past four years, could have 
been solved by stepping up produc- 
tion. In the earlier years, before the 
equipment wore out and before the 
mill and woods workers left for higher 
wages and for supposedly more es- 
sential work, it would have been rela- 
tively easy to step up production. 
Not so easy now. But that water 
is over the dam. It’s cheering to 
know that the importance of our 
stuff is getting widely known and 
that government agencies propose to 
offer much needed and much appre- 
ciated help. 

Industry, Labor 

The WPB has promised ‘to channel 
supplies and equipment to the woods 
and mills; and this is one of the most 
important services the agency can 
render. Control orders, necessary as 
they are, saw no lumber. Woods and 
mill equipment, furnished by the 
WPB, does saw lumber. This WPB 





release points out that “several thou- 
sand men” will be needed in woods 
and sawmill jobs to bring production 
up to the levels required to meet war 
and essential civilian demands. 

Well, “several thousand men” might 
mean any number from two thousand 
on up. The actual figure is not given 
in the release. Daily papers, reporting 
this story, gave the figure as 123,000. 
This isn’t official. 

Labor of course is the responsibility 
of the WMC; and it’s our understand- 
ing that Manpower estimates the ex- 
tra labor needed at perhaps fifteen or 
twenty thousand men. It’s clear that 
this figure is too low. It was reached, 
so we’re told, by adding up the re- 
quests for workers made to the WMC 
by the industry. Well, the industry 
hasn’t been going to the agency much, 
of late, for workers; chiefly because 
the WMC hasn’t had much luck in 
placing labor. Don’t take this as a 
slam. For instance, Congress has re- 
fused to pass the legislation for which 
Manpower asked; leaving the agency 
with labor responsibility but not too 
much power. 

The Service Act, as applying to 
civilian labor, isn’t going to make 
the grade. Not now. So there isn’t 
much to do except to ask former 
lumbermen to go back to their old 
jobs. Will they go? There’s a differ- 
ence of opinion. It seems possible that 
some if not all of them will. The 
cut-backs in the war plant remind 
a woodsman that, come war or peace, 
lumber will be in demand. Too early 
to make a definite statement about 
the movement of men back to the 
mills. They’re needed, and they’re 
asked to go. That’s about where the 
matter stands. 

At least two reasons why Wash- 
ington thinks there will be no large 
shipments of U. S. lumber to Europe 
in the near future. First, serious lack 
of cargo space. Second, unofficial re- 
ports of lumber in Europe itself. This 
second will have to be confirmed; but 
stories of much lumber, ready sawn 
and piled in Baltic ports, have been 
coming back from Europe. Waters 
must be cleared of mines before ship- 
ments can be made. Foresters are in- 
clined to think there will be much 
mature standing timber found in Ger- 
many; that it can be cut by portables 
or sent to French mills. 

Officials admit that European re- 
habilitation problems can’t be ap- 
praised accurately at this time. Exact 
needs, local resources, U. S. surpluses, 
reparations policies and other factors 
enter into the picture. The most ur- 
gent shortages on the Continent are 
said to be fuel, coal-mining machinery, 
transportation equipment and cer- 
tain types of food. In many areas 
relief goods can’t be distributed, be- 
cause there is on way of moving them 
inland. .. It appears that Washing- 
ton officials are leaning over back- 
ward, in the effort to make all reha- 
bilitation commitments known and to 
give full publicity to the transactions 
before commitments are made. 
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VE-Day Brings Little 
Change in Outlook for 
Civilian Lumber Supply 


Although the long-awaited VE-Day 
has arrived, it does not give lumber- 
men concerned with the supply situ- 
ation much occasion for optimism. 
War Production Board and military 
officials persistently maintain there 
will be an intensified call for lumber 
to be used in setting up greatly ex- 
panded operations against the 
Japanese. How long it will take to 
get these new preparations to the 
point where lumber demand will re- 
lax is still such an uncertainty that 
no one will hazard a guess on the 
proposition. 

In addition to the prodigious needs 
for the war against Japan, Chairman 
Krug of WPB last week cautioned 
wishful thinkers with announcement 
that priorities would also be granted 
lumber users who could establish the 
need for lumber before they could 
convert to production of essential 
civilian goods. 

With the lumber supply situation 
tighter than it has been at any time 
since we launched our total war ef: 
fort, production difficulties in all the 
major manufacturing regions show 
little sign of improvement. WPB and 
the War Manpower Commission have 
launched a drive to recruit 125,000 
workers for the lumber industry but 
it will be several months before this 
program will be reflected in any im- 
provement in output. More heavy 
equipment and tires have also been 
promised and this, too, should be re- 
flected in improved production figures 
in months to come. 

At a meeting of Lumber Industry 
Advisory Committees in Washington 
with Lumber and Lumber Production 
Division officials late in April, it was 
the consensus that allocation of mili- 
tary lumber must be retained, but 
that the industry might be benefited 
be removal of other controls, provided 
the military would not need more than 
an approximate 60 percent of all pro- 
duction. If production totals could be 
boosted to where they were several 
years ago before the manpower and 
equipment “drains made themselves 
felt so extensively, it would enhance 
the industry’s chances of securing re- 
laxation in controls, even in the face 
of the huge drain for Japanese oper- 
ations. 

The building industry generally 
agrees that no major relaxations in 
the Building Conservation Order L-41 
would be practical until the lumber 





situation eases up sufficiently to per- 
mit at least some semblance of a 
steady flow to civilian channels. Re- 
laxations in the order also hinge on 
more availability of other major com- 
ponents used in building in addition to 
lumber. 

Reports from the west coast indi- 
cate that government demand alone 
still continues to exceed the capacity 
of the mills to absorb it. At the most 
recent Portland CPA auction, govern- 
ment buyers had between 280,000,000 
and 300,000,000 feet for placement, a 
large part of it in boards and dimen- 
sion. The buyers succeeded in plac- 
ing only about 130,000,000 feet. Some 
millmen are avoiding acceptance of 
lend-lease orders because of the vol- 
uminous red tape involved. 

In the meantime domestic demand 
for essential civilian uses remains 
unusually strong. A few odds and 
ends trickle through to retail yards, 
although the majority of such buyers 
have given up hope of securing siz- 
able shipments of anything until the 
marekt relaxes somewhat. By search- 
ing every nook and corner in all pro- 
ducing regions aggressive retail yard 
buyers manage to keep enough lum- 
ber in bins to care for some of their 
most essential civilian calls. Dealers 
in the grain producing regions are 
turning down requests for grain stor- 
age bins because they are unable to 
get satisfactory lumber for construct- 
ing them. In a number of cities H-2 
Housing authorizations on a AA-3 
priority basis have been granted but 
construction is being slowed down ap- 
preciably by inability to secure the 
grades and species of lumber accept- 
able for such construction. 

Out of all the recent developments 
in a tightening lumber market, re- 
tailers can base some optimism on 
the fact that VE-Day does mean the 
nation has taken a long and momen- 
tous step toward return to more con- 
sideration for civilians. Although 
there is still no definite basis on which 
to predict how long the present supply 
situation will continue, observers do 
agree that the length of time we will 
have to wait- for more lumber for 
civilians has been appreciably short- 
ened. 


Current Statistics on Lumber 
Output, Distribution 

Lumber shipments of 476 mills re- 
porting to the National Lumber Trade 
Barometer were 1.8 percent below 
production for the week April 28, 
1945. In the same week new orders 
of these mills were 7.8 percent less 
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than production. Unfilled order files 
of the reporting mills amounted to 
111 percent of stocks. For reporting 
softwood mills, unfilled orders are 
equivalent to 38 days’ production at 
the current rate, and gross stocks are 
equivalent to 32 days’ production. 

For the year-to-date, shipments of 
reporting identical mills exceeded pro- 
duction by 8.6 percent; orders by 
14.4 percent. 

Compared to the average corre- 
sponding week of 1935-1939, produc- 
tion of reporting mills was 15.2 per- 
cent greater; shipments were 2.5 
percent greater. Orders were 1.5 per- 
cent less than production. 


Northern Pine 
Production again went up, this time 
to 785,000 feet in the week ended 
April 28. But the overall situation 
was not improved, unfilled orders - 
raising almost a million feet in the 
two weeks since American Lumber- 
man’s last report, to 7,600,000 feet. 
Shipments were 1,190,000 feet deplet- 
ing the stocks to 27,610,000 feet. How- 
ever this is 400,000 board feet more 
than was on hand at this time last 
year. The month of April as a whole 
was better than the same month a 
year ago. This year’s production stood 
at 2,355,000 feet for the month com- 
pared to 1,370,000 in 1944. But or- 
ders received were for 4,285,000 feet; 
just a million more feet than were 
ordered in April 1944. 
Southern Pine 
Orders were 126 percent of produc- 
tion, shipments 111 percent of pro- 
duction in the Southern pine market 
during the week ended April 28. The 
cut was 17,112,000 feet for the week; 
the shipments 18,949,000 feet; the new 
order 21,479,000 feet. This left the 
stocks standing at 128,061,000 board 
feet and the unfilled order file showing 
134,760,000 feet desired. It was a 
two percent boost in production over 
the preceding week and a 25 percent 
increase in orders. 
Western Pine 
In Western pine, production hit 66,- 
848,000 feet during the week ended 
April 28. It was almost 71,000,000 
feet this time in 1944. Shipments were 
64,232,000 feet this week this year, 
and new orders were down to 56,651,- 
000 feet. Gross stocks stand at 640,- 
366,000 board feet and unfilled orders 
are 374,686,000 feet. 


In the Market Centers 

BOSTON: There is a fair supply 
of northeastern lumber in the Greater 
Boston yards. But what is arriving 
is mostly all New England grown 
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NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 










Our production 
is drastically curtail- 
ed by reason of problems 
related to the war effort, but we 
are doing our level best to partially 
fill demands; at the same time planning 
for that day when we can again serve our 
customers with enough—on time. 





PRODUCT OF 


GEo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 





LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 
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stock. There is very little Douglas 
fir coming through from the West, 
and very little from the South in the 
way of yellow pine. The hardwood 
situation is still tight. There has been 
a demand for plywood, but dealers 
can’t get it for plywood has gone to 
war. 

With the coming of Spring, there 
has been a heavier demand for all 
kinds of lumber for housing and heavy 
construction work. With the Federal 
government and war plants still 
taking about 80 percent of produc- 
tion, the situation is still ragged. 
Dealers have been pinning hopes for 
an easing of government restrictions 
upon the collapse of Germany, but in- 
dications are that there will be a 
shortage of lumber for a long time 
to come, 

Labor shortages, transportation 
problems and sawmill and lumber 
yard fires have added to the North- 
eastern lumber supply difficulties. 


NORFOLK: Yard stocks are small 
and yards find it difficult to buy any 
lumber. Quite a few new houses are 
starting and government officials are 
careful about checking their permits. 
However overall demand for lumber 
is not brisk because buyers are dis- 
couraged from even trying to place 
orders. Oak flooring is in large de- 
mand and box manufacturers buy 
all the good dry lumber they can 
secure. 

Weather has been ideal for logging 
but labor conditions keep production 
low. 


MINNEAPOLIS: Lumber demand 
for high priority emergency housing 
to accommodate Twin Cities war plant 
workers is taking just about every- 
thing available in Minneapolis and 
is exerting a particularly heavy drain 
on the already inadequate stocks of 
dimension materials. Most of the con- 
struction is four and five-room new 
homes, but there has also been a 
heavy demand for lumber to remodel 
and enlarge existing nousing to cre- 
ate more room. Rural communities 
are cognizant of a considerable de- 
mand building up for farm construc- 
tion, particularly grain storage. 

Production increase in Northern 
pine was nearly 50 percent because of 
weather improvement. 

BALTIMORE: Producers have been 
seeking a further increase in price 
ceilings both for hardwoods and soft- 
woods, and without much success. 
Meanwhile production continues to 
drop, and many producers claim that 
they can operate only at a loss. West 
coast woods are moving to the East 
coast in very small quantity only; far 
to small to supply demand. 


KANSAS CITY: Inventories of re- 
tailers and wholesalers remain at a 
critically low level and no chance for 
any improvement is seen. Stocks of 
130 retail yards at the start of April 
were five percent under a year ago, 
a period during which inventories 
also had been depleted by heavy gov- 
ernment buying. Wholesalers are not 
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offering much of anything and it 
takes top ratings for just about any 
wood. 

Demand is abnormally large for all 
and any kinds of lumber available. 
Civilian needs are large and remain 
neglected. Even high priority ratings 
cannot be filled and only dribbles of 
stock is being sold at retail to civil- 
ians. The military is the biggest 
consumer and taker of lumber. Some 
federal housing projects are going 
up and lumber is being released for 
such purpose. The Federal Reserve 
bank reports retail sales of 130 yards 
in the K.C. area in the first quarter 
were one percent larger than a year 
ago. Wholesale volume was off nine 
percent from the 1944 period. 

Rains continue to retard the pro- 
duction rate. Few mills are working 
full time. Log supply is a day-to-day 
proposition. Shipment is difficult for 
lack of carriers. 

SEATTLE: Supplies in retail and 
wholesale yards are exceedingly scanty 
and no relief is in sight until Federal 
demand lessens. 

Government demand continues to 
exceed the capacity of the mills to 
absorb it. At the most recent Port- 
land auction the government had be- 
tween 280 million and 300 million 
feet to place. About one-third was 
taken by the mills, some 50 million 
cargo and 80 million rail. 

The weather on Puget Sound has 
moderated so_ that logging is being 
resumed in the higher altitudes. On 
the other hand a forest fire warning 
went out from the state forester stat- 
ing that the woods were dry and the 
humidity low. Log input is expected 
to show an increase. Manpower is 
the biggest obstacle to increased pro- 
duction. Machinery and tire shortages 
continue. 

TACOMA: Lumber supplies, ex- 
cept for the cheapest grades, are 
pretty well depleted. Nevertheless 
high priority housing construction 
continues apace. 

The government continues to hold 
its number one customer rating spot 
and is using its position to the utmost 
to the virtual nullification of any mar- 
ket for buyers not holding the highest 
priority ratings. About the only lum- 
ber available for non essential cus- 
tomers is of the cheapest grades and 
of course there is little demand for 
that. 

Weather conditions are excellent 
and, were it not for strike clouds on 
the labor horizon the outlook for in- 
creased production would be good. 
The strike cloud came out of more 
or less clear skies following a meet- 
ing here April 29 at which American 
Federation of Labor woods and mill 
workers decided to ask an immediate 
wage increase. Unions said that OPA 
recently raised ceilings on lumber for 
the operators and the union saw no 
reason why a wage increase should 
not be granted. A strike election was 
threatened as the only legal means 
available. to workers if the request 
was denied. 
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A BOXING LESSON 


SOMEWHERE IN BELGIUM. For overseas ship- 
ments of supplies as shown below, manufacturers 
of boxes and crates quickly learned that Western 
Pines have “what it takes.” As a result of this 
“boxing lesson,” they almost unanimously specify 
these fine, sturdy woods. 





SIGNAL CORPS PHOTO 


Even all-out production of Western Pines is not sufficient to 
supply all the demands and needs of the Army and Navy. That’s 
why our Government had to temporarily discontinue the sale of 
Western Pines for general use. 


WESTERN PINE ASSOCIATION 


Yeon Building, Portland 4, Oregon 
*Idaho White Pine - *Ponderosa Pine *Sugar Pine 


*THESE ARE THE WESTERN PINES 














PLYWOOD You'll Be Hear- 
ing a Lot About After 
the War... 


“Soundbilt" is making a real name 
for itself in war uses. While unable 


to book any more "Soundbilt" or- 
ders now, we do want to register 
this name "Soundbilt" with the 
trade — and when peace comes, we 
know you'll like “Soundbilt" quality, 
grades and service. Manufactured 
in the new modern plant of 

















TWIN HARBORS LUMBER COMPANY 











Aberdeen, Washington 


Manufacturers and Distributors of all 


WEST COAST WOODS AND SHINGLES 
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Shop Lumber 
Pattern Lumber 
Mouldings 
Common Boards 
Dimension 


Planing Mill 
Box Factory 
Moulding Factory 









California Sierras 
High Elevation Quality Timber 
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Western Pine Assn. 
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Quiney Lumber Company, Inc. 


Quincy, California 
Mills at Sales Office 
Quincy, California Quincy, California 
Sloat, California O. C. Morris, Sales Mgr. 



























NAMES IN THE NEWS 








Long Island Salesmen 
Install Officers 


Long Island Salesmen’s Association 
(LISA) met for dinner April 24 at 
the Elks Club, Freeport, Long Island, 
and, after opening the meeting and 
complimenting his officers and com- 
mittees for their exceptional co-op- 
eration, Retiring President C. J. 
Mason turned the meeting over to 
Tony Pracny, who installed George 
EK. Van Zandt as president, with 
George Bourne as vice president; 
John Hermsted, treasurer, and Roland 
H. Delano, secretary. 

Dealer friends have a standing in- 
vitation to attend meetings of the 
organization. 


Disston Aids Manpower 
Situation 

In order to aid the user in cor- 
rect operation and maintenance of 
Disston power- 
driven chain 
saws, Henry Dis- 
ston & Sons, Inc., 
Philadelphia, Pa., 
recently held a 
chain saw _ serv- 
ice conference. 
Under the lead- 
ership of Ellwood 
J. Gebhart, new- 
ly appointed sales E. J. Gebhart 
manager of the Disston chain saw 
sales division, Disston field engineers 
participated in a week’s consultation 
and discussion on how the critical 
manpower situation can be helped 
through a better understanding of 
the functions, maintenance, and op- 
erations of the chain saw. Assisting 
Mr. Gebhart were Fred H. Hall, sales 
manager, and James P. Spike, serv- 
ice manager of the Kiekhaefer Corp., 
Cedarburg, Wis., makers of the Mer- 
cury engine used with the Disston 
gasoline unit. 

The Disston Echelon Method of 
Service and Parts was explained as a 
series of distributing centers strategi- 
cally located throughout the country. 
Walter H. Gebhart, general domestic 
sales manager, outlined the Disston 
chain saw distributor policy. 





Indiana Retail Lumber 
Company Expands 

The interest of Roy Metzger, in- 
active partner in the Metzger-Black 
Lumber Co., Bloomington, Ind., was 
purchased on April 1 by the Black 
Lumber Co., under which name the 
business will be continued. 

Black Lumber Co. also purchased 
the Allen Lumber Co., Greencastle, 
Ind., on Jan. 1 of this year and W. V. 
Jennings & Sons Lumber Co., Sulli- 
van, Ind., in September, .1943, both 
of which are being operated as Black 
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Lumber Co. The Allen A. Wilkinson 
Lumber Co., Bedford, Ind., purchased 
in August, 1939, by the Black Lumber 
Co., is being operated as the Black- 
Carmichael Lumber Co., having taken 
in Ralph Carmichael as a partner and 
manager of the Bedford yard. 

The Black Lumber Co. is com- 
posed of T. R. Black of Indianapolis, 
and J. B. Black of Bloomington, 
brothers; Roger Black, Bloomington, 
son of T. R.; and Lt. J. B. Black, Jr., 
son of J. B., Sr., now at Camp Bland- 
ing, Fla. General office of the four 
yards is at Bloomington, under man- 
agement of J. B. Black and Roger 
Black. 


Recent Marriages 


Margaret Elizabeth Brock, daugh- 
ter of Ursus E. Brock, sales manager 
Kinzua Pine Mills Co., Kinzua, Ore., 
and Mrs. Brock, was married to Pfc. 
Wilbur R. Pentecost, on March 23, at 
the home of her parents in Fossil, 
Ore. 


Lieut. Robert H. Ebenreiter, son of 
Mr. and Mrs. Harvey Ebenreiter, and 
grandson of Mr. and Mrs. R. C. Eben- 
reiter, and third generation of well- 
known Sheboygan (Wis.) lumber fam- 
ily, and Miss Marguerite Crawmer 
were married April 8 at the post 
chapel at Patterson Field, Fairfield, 
Ohio. 


Appointed Texas Representative 


E. A. Woods, known throughout 
Texas as “Doc” Woods, has been 
made Texas representative of Dyke 
Bros., whose headquarters are at Fort 
Smith, Ark. Mr. Woods, who will 
have charge of all sales and distribu- 
tion in Texas for that well known 
firm of manufacturers and distribu- 
tors of building materials and mill- 
work products, will headquarter in 
Houston, where Dyke Bros. maintain 
large warehouse and distribution fa- 
cilities. 


New Sales Manager Appointed 


F. L. Dakin, president of Cherry 
River Boom & Lumber Co., Scranton, 
Pa., has announced the resignation of 
F. Noel Pearce as sales manager be- 
cause of ill health. Mr. Pearce, a 
former vice president of Appalachian 
Hardwood Manufacturers, Inc., has 
been sales manager of the company 
since 1916, with headquarters at 
Philadelphia. 

Mr. Pearce will be succeeded as 
sales manager by Martin Rees, who 
has represented the company in the 
Pittsburgh district. Sales department 
headquarters will be moved to Rich- 
wood, W. Va., where the company’s 
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mill is located and Mr. Rees will 
maintain his office at that place. 

H. G. Dills, 197 Orlando St., Johns- 
town, Pa., will represent the company 
in western Pennsylvania and adja- 
cent territory, and Morris V. Levis, 
1508 Pennsylvania Bldg., Philadel- 
phia, Pa., will represent the company 
in the Eastern States. 


Tieman Retires From Forest 
Service But Will Continue 
Research Privately 


Harry D. Tieman, internationally 
famous pioneer scientist of the U, S. 
Forest Products Laboratory at Madi- 
son, Wis., officially retired from the 
Forest Service on March 31. The vet- 
eran physicist-forester, who showed 
the world how to season wood rapidly 
and well in dry kilns, has spent 45 
years of research for the U. S. Forest 
Service, the past 35 at the Forest 
Products Laboratory. He will hence- 





Mr. Tieman examining wood specimens in 
his laboratory. 


forth devote his time to his hobbies, 
most important of which are forestry 
and horticulture, and to research and 
writing. One of his books, “Wood 
Technology,” published in 1942, is re- 
garded as the most comprehensive 
study of the subject published in the 
English language. 


Independent Retail Lumber 
Dealers Elect New Officers 

In an election by mail, the Inde- 
pendent Retail Lumber Dealers’ Asso- 
ciation, Minneapolis, Minn., selected 
four new members to its board of di- 
rectors to serve three year terms, as 
follows: Rudy Hauer, Faribault, 
Minn.; Lawrence J. Mayer, Cumber- 
land, Wis.; H. A. French, Titonka, 
Iowa, and Spencer Stearns, Hutchin- 
son, Minn. 

On March 21 the board of directors 
met and elected the following officers: 
President, George J. Row, Roseau, 
Minn.; vice president, Sam Nelson, 
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Alexandria, Minn.; secretary of the 
board, Sever Arneson, Watertown, 
S. D.; treasurer, John L. Meyer, Mel- 
rose, Minn. Deward G. Schultz, St. 
Cloud, Minn., was engaged to serve 
as acting executive secretary and 
editor of the News, the association’s 
monthly publication. 

The association in 1944 spread its 
membership into the five states of 
Minnesota, Wisconsin, Iowa, North 
Dakota and South Dakota, and is 
sponsoring a lumber production pro- 
gram in northern Minnesota as an aid 
to its members. 


Promoted 


The Stanley Works, New Britain, 
Conn., announces the promotion of 
Curtis W. Christ 
to assistant gen- 
eral sales manag- 
er of the hard- 
ware division. Mr. 
Christ joined the 
Stanley Works in 
1919 and for the 
last three years 
he has acted as 
sales manager of 
the ordnance 
hardware division, 
created at the 
start of the pres- 
ent war to handle 
special war prod- 
ucts produced by the hardware divi- 
sion. 





Curtis W. Christ 


Lumbermen Named to 
Forest Industries Council 


George T. Gerlinger, president, Na- 
tional Lumber Manufacturers Asso- 
ciation, has announced that the fol- 
lowing lumbermen will represent the 
association on the Forest Industries 
Council for the fiscal year of 1945-46: 

George T. Gerlinger, Portland, Ore.; 
M. L. Fleishel, Shamrock, Fla.; C. C. 
Shepard, Clarks, La.; G. F. Jewett, 
Coeur d’Alene, Idaho; Luther O. 
Griffith, Huntington, W. Va.; Corydon 
Wagner, Tacoma, Wash.; Quincy T. 
Hardtner, Urania, La.; C. H. Kreien- 
baum, Shelton, Wash.; J. F. Coleman, 
Kinzua, Ore.; Walter T. Gorman, On- 
tonagon, Mich.; Henry Bahr, acting 
secretary, NLMA, is a member ex 
officio, and Harris Collingwood, chief 
forester, NLMA, is secretary. 

S. R. Black, St. Paul, Minn., has 
been appointed deputy chairman of 
the Council by General Chairman P. 
H. Glatfelter. 


Awarded Bronze Medal 


Major William R. Comfort, son of 
George M. Comfort of the George M. 
Comfort Lumber Co., Cleveland 14, 
Ohio, was awarded the bronze star 
medal for heroic achievement on Jan. 
17, 1945, in the vicinity of Herrli- 
sheim, France, when he displayed 
courage in keeping with the highest 
traditions of the military service. 
Major Comfort, who before entering 
military service was connected with 
his father’s company, is with the in- 
fantry in the 23rd Tank Battalion. 


Honored on Company's 
Fortieth Anniversary 

“The First One Thousand Years 
with Potlatch Yards” was the theme 
for the fortieth anniversary of Pot- 





John Kendall, founder and guiding, spirit 
of Potlatch Yards, Inc., and one of its vice 
presidents, is shown receiving the 40-year 
service pin from his son, Frank C. Kendall, 
general manager and also a vice president, 
who received a 30-year service pin. George 
F. Jewett (center), the company's president, 
is shown congratulating the other two 40- 
year service men, Peter W. Busch of Union- 
town (left) and Joe D. Miller of Pomeroy 
(right). 


latch Yards, Inc., when 49 employees 
of the company, whose service totaled 
over ten centuries, were honored at 
a banquet in the Davenport Hotel 
in Spokane, Wash. 

Service pins representing 40, 30, 
20, and ‘10 years of service were 
awarded to the 42 guests of honor by 
Frank C. Kendall, vice president and 
general manager, acting as master of 
ceremonies. Wives of the guests of 
honor were also guests at the ban- 
quet. George F. Jewett, president, 
was the principal speaker. 

Extending from northern Idaho to 
the Puget Sound area, Potlatch Yards, 
Inc., with general offices and head- 
quarters in Spokane, are at present 
operating 55 yards. 


Devoe & Raynolds 
Buys Paint Company 


Devoe & Raynolds Co., Inc., New 
York 17, N. Y., has purchased the 
Beckwith-Chandler Co. of Newark, 
N. J., as part of its plan for postwar 
development. Acquisition of Beckwith- 
Chandler Co., specializing in railroad 
and industrial product finishes, will 
enable Devoe & Raynolds to serve 
the eastern industrial and railroad 
markets. 

Clarence W. Slocum, president of 
Beckwith-Chandler, who has served in 
various branches of OPA and with the 
Lend-Lease Administration on a mis- 
sion to French North and West 
Africa, will continue as president of 
the Beckwith-Chandler division of 
Devoe & Raynolds. Other officers of 
Beckwith-Chandler are James A. Mac- 
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NORTHCUTT 
Lumber Sales Corporation 
Wholesale and Commission 
Hardwoods, Cypress and Pine 


Telephone 181 P. 0. Box 288 
SANDERSVILLE, GEORGIA 
Alll Inquiries Given Prompt And Careful Attention 





Change Your Saws to Simonds 


B, F, 3, or 2% inserted tooth Cut 


more lumber at less expense, and n¢ 
saw trouble Saw returned 2nd da 
as a new one, at about %. the cost of 
new SAVE on 2% edger saws, also 
on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian, Miss. ‘ 





Gillies Bros. & Co. Lid. 
en BRAESIDE, ONTARIO, CANADA 

Genvine WHITE PINE sirosus) 
Air-Seasoned ® Water-Cured 


For 103 years, 1842-1945. Capacity 30 million ft. 
annually. 


Members N. W. L. D. Assn. 
DRY STOCK—ROUGH or DRESSED. Prompt Shipment 





PART RRAEI 
SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, ete., 
190 pages, vest pocket size, giving tables on scantling 
and plank measure, round timber reduced to square 
timber and round logs reduced to inch measure by 
Doyle’s Rule, log tally calculations, and other valuable 
information. Over 2,500,000 copies sold. 


Published by A. M. SMITH 

Successor Ba E. FISHER 30c 
197 Platt St., Rochester, N. Y. POSTPAID 
Sr RO Se Om 








SULLIVAN LUMBER CO. 
en Sex F LR zee 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 33 Years 
WRITE US! . AIR MAIL ONE DAY EACH WAY! 








WHITE PINE Pendercse- 


. California yam 
Also ‘and ate 


Fir Wallboard {ett cccst proaucts 
William Schuette Company 
Orrico #1 1 East 42d St. PITTSBURGH, PA. 














“THE COMMERCIAL 
MOXICO timers of MEXICO" 


Come new Booklet listing and describing 60 

cies cae commercial timbers. Compares 
the em with U. S. species. Describes appearance, 
texture, color, utility, size, weight, pgpesone appar 
Practical, authentic. Sent postpaid on receipt of 


$1 per copy. 
ARNOLD JOERNS 
Dept. A, 333 N. Michigan Ave:;; Chicago 1, Ill. 





JAMES W. SE WALL 


AME \\ EWALL H t X BENNER 
“ al t 
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Gregor, treasurer; J. Alex Wilson, 
vice president, and Arthur W. Slocum, 
brother of the president, sales man- 
ager and secretary. 

Devoe & Raynolds, of which Elliot 
S. Phillips is president, is now oper- 
ated under two main divisions—the 
industrial division in Louisville, and 
the trade sales division, with head- 
quarters in New York. 


Will Have Charge of 
Cameron Retail Division 


Roy. Gaither has been appointed 
executive vice president in charge of 
retail division of Wm. Cameron & 
Co., Ine., Waco, Tex. Mr. Gaither, 
associated with the Cameron organi- 
zation for 87 years, is an exclusive 


Roy Gaither 


Cameron product and was elevated 
from district manager of the northern 
district of the retail stores division, 
succeeding the late E. P. Hunter. Ac- 
tive in association work, Mr. Gaither 
is a past president of the South- 
western Lumbermen’s Association and 
recently was elected a director of the 
Lumberman’s Association of Texas. 
He will function under the supervision 
of President E. R. Bolton and G. H. 
Zimmerman, vice president, who will 
coordinate all activities of the com- 
pany, both retail and wholesale. 


New Treasurer of Celotex 


Alfred I. Schimpf of New York has 
been elected treasurer of Celotex 
Corp.; he succeeds Charles G. Rhodes, 
who is retiring. Mr. Schimpf assumed 
his duties in Chicago May 1. 


Cincinnatians Open 
Golf Season 


T. C. Matthews, chairman tourna- 
ment committee of Cincinnati Lum- 
bermen’s Golf Association, advises 
that the group opened its 25th sea- 
son of golfing on April 24 and hopes 
to be able to schedule tournaments 
every two weeks during the season. 
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Organize New Arkansas 
Company 

Forrest W. Girdner, for the past 22 
years with Bradley Lumber Co. of 
Warren, Ark., in association with A. 
C. Looney, also formerly with Brad- 
ley, has started a new business in 
Fordyce, Ark., to be known as the 
Fordyce Wood Products Co. For the 
duration, plans-are for the produc- 
tion of war products exclusively. 

For many years Mr. Girdner was 
sales manager of the yellow pine and 
hardwood trim departments ‘for the 
Bradley Lumber Co. Prior to his 
Bradley connection he was with the 
Calumet Lumber Co., East ‘Chicago, 
Illinois. 

Mr. Looney, who joined the Brad- 
ley organization in 1934 and has been 
superintendent of the’ planing mill 
and crate shed, was previously con- 
nected with Dierks Lumber & Coal 
Co. Mr. Looney plans to move his 
residence to Fordyce, but Mr. Girdner 
will maintain his home in Warren. 


Hold Service Conference 

Marlite field representatives joined 
with the home office employees of 
Marsh Wall Products, Inc., for a three 
day service conference held recently 
at the home office in Dover, Ohio. 
Along with nationwide sales plans, 
the future potential of plastic-fin- 
ished Marlite was outlined. The 
dealer and distributor set-up came in 
for special attention along with ad- 
vertising and merchandising helps. A 
product refresher course was pro- 
vided for the representatives by a 
tour of the Marlite factory, where 
prefinished wall paneling and acces- 
sories are manufactured. V. R. Marsh 
is general manager of Marsh Wall 
Products, Inc. 


Southeastern Hardwood 
Manufacturers Meet 


The Southeastern Hardwood Manu- 
facturers’ Club held its regular quar- 
terly meeting in the Seminole Hotel, 
Jacksonville, Fla., on April 17, with 
approximately 25 members and guests 
in attendance. President Edwin L. 
Douglass, Augusta, Ga., presided. 

Ben - Ellis, secretary-manager of 
Southern Hardwood Producers, Inc., 
Memphis, Tenn., outlined the postwar 
plans of that organization. A general 
discussion followed, lead by Basil E. 
Kenney, Port St. Joe, Fla., who dis- 
cussed his forestry activities since 
he became president of the Florida 
Board of Forestry and Parks. 


Successor Named 


Dr. Alfred J. Stamm, a member of 
the Forest Products Laboratory staff 
for nearly twenty years, has been 
appointed chief of the laboratory’s di- 
vision of derived products, Director 
Carlile P. Winslow recently an- 
nounced. Dr. Stamm succeeds Dr. 
Earl C. Sherrard, who died Oct. 5, 
1944. 


. . Obituaries 


CHARLES W. CRIM, 78, founder and 
president of Home Lumber Co., West 
Frankfort, Ill., died suddenly April 7 
at his home there, of a heart attack. 
His widow, a daughter, a grandson, 


‘three sisters, and two brothers survive. 


DONALD E. HOLCOMB, 51, in charge 
of sales for Arcata Lumber Sales Co., 
San Francisco, Calif., died suddenly in 
San Rafael, April 12. At one time Mr. 
Holcomb was associated with the Cali- 
fornia Redwood Association. He is 
survived by his widow, a son, and a 
brother. 


RICHARD P. HOLIHAN, 82, founder 
of the Michigan Lumber & Fuel Co. 
and a pioneer lumberman, died April 
3 at his home in Flint, Mich. Surviving 
are a daughter, two sons, a sister and 
brother, and five grandchildren. 


TIMOTHY JEROME, 74, secretary- 
treasurer of Merrill & Ring Lumber 
Co., Seattle, Wash., and secretary and 
member of the board of directors of 
Polson Logging Co., Grays Harbor, died 
suddenly at his home in Seattle on 
April 7. Mr. Jerome was also a direc- 
tor of the Crescent Logging Co., Port 
Angeles, and other companies. Surviv- 
ing are his widow, Helen; two daugh- 
ters, a sister, and five grandchildren. 


HERMAN W. JOHANNES, 58, treas- 

urer and general manager of Rib Lake 

Lumber Co., Rib 

Lake, Wis., died 

suddenly ofa 

heart attack in 

his office the af- 

ternoon of April 

25. Mr. Johannes 

was vice president 

of the Northern 

Hemlock & Hard- 

wood Manufac- 

turers’ Associa- 

tion, a director of 

the National Lum- 

ber Manufactur- 

ers’ Association, 

and a member of 

the rules commit- 

tee of the National 

Hardwood Lum- 

ber Association; also chairman of the 

OPA hardwood and softwood lumber 

advisory committee and chairman of 

the lumber industry advisory commit- 

tee of the Lake States (Wisconsin, 

Michigan, and Minnesota) appointed 

by WPB. His widow, Margaret, of 

Merrill; two sons, Harold of Chicago 

and Kenneth of Merrill; a brother and 
two sisters survive. 

CHARLES H. MONTGOMERY, 56, 
proprietor of Montgomery Builders 
Supply, Grove City, Pa. was found 
slain near St. Augustine, Fla., on April 
28. He had been missing since April 
21. 

JOHN W. MONTGOMERY, 77, lumber 
retailer of Bolckow, Mo., died April 16 
at his home there. His widow, Emma, 
two daughters and a son survive. 

LEWIS SCHWAGER, 75, retired mem- 


ber of the Schwager-Nettleton Lumbe! 


Co., Seattle, Wash., died April 4 at his 
home in that city. He is survived by 
his widow, a daughter, and a grand- 
daughter. 


WILLIAM E. TALBERT, 76, retired 
president of Talbert Lumber & Veneer 
Co., and for fifty years a manufacturer 
of hardwood lumber, died of a heart 
attack April 17 while watching the 
opening ball game at Crosley Field, 
Cincinnati, Ohio. His home was in Cin- 
cinnati. During his business career, 
Mr. Talbert owned and operated thir- 
teen mills in Ohio, Indiana, and Ken- 
tucky. He retired from active partici- 
pation in the business eight years ago. 
He leaves his widow, Jessie, a daugh- 
ter, and two grandchildren. 
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